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Another cat out of the bag—stage business of thunder and 
lightning, and whispers that the Bel] is at last going to acquire 
all Independent companies. Villain then emerges from a 
thicket and deposits $6,250,000 Western Electric bonds in 
pocket of respectable banker. 


Poor Hume. He is spending Cumberland money to circulate 
in Kentucky that 1908 batch of lies about Independent failures. 
Good evidence that Kentucky Independents are doing well! 


And so Mr. Vail was played for a come-on and gave up $50! 


O, you financiers of a Universal telephone system 





The press agent’s story of the incident said that T. N. gave 
the man his $50 to trap him. This was reprinted a day after 
the reporter’s story, as an original account. That shows some 
pull with the newspaper editors, believe us. 


And this is the week for the Bath Tub Trust to go up against 
the Sherman Law. They didn’t know they had done wrong— 
or that the gun was loaded. 





Now is a good time to start figuring on next year’s dividend. 
Well, raise them, then! 


What can Centra! Union do with that $90? Why not give 
it to Clifford Arrick? 


Optimism and Progress. 

Among the good things in store for TELEPHONY’s readers in 
the next two weeks are an unusually large number of letters 
from subscribers. These give news of local events, plans, and 
a general outlook on the future. ‘Most of these letters are 
from managers of small and medium-sized plants; that is, the 
average exchanges, which in the aggregate determine the des- 
tiny of the telephone business. 

It is gratifying to note that there never has been a time 
when such letters as these have come to our office in greater 
nimbers, or revealed a greater amount of cheerful optimism 
and belief in a good future. It is true that, as always, there 
are clouds in the sky above the telephone man. In some quar- 
ters we even hear of a weak rumble of thunder. But telephone 
men are not spineless fish worms, to weakly come out and be 
destroyed at a noise designed to falsely simulate the clashing 
of tempests in the sky. 

Here and there we find a man who needs to raise his rates 
and is figuring on the best way to do it. But many have been 
through this season of perplexity and strenuous endeavor, and 
now, with their properties on the right basis, are planning to go 
ahead and spend money to bring in the earnings which are 
assured by the unfilled demand for telephone service. This is 
a real condition. Every one knows it. 

What other business has so many customers waiting for an 
opportunity to buy its wares, and so little fear that someone 
will take away the patronage of its present buyers? 





Telephone Securities Weekly Discontinued. 

Of the two papers recently purchased from New York pub- 
lishers the Telephone Weekly, which included financial and 
technical articles, was merged with TELEPHONY two weeks ago. 
Telephone Securities Weekly, which contained only financial 
articles, was continued separately for two weeks. It will be 
issued no longer. 

Those who are interested in the telephone industry purely 
from the financial viewpoint find it essential to keep in touch 
with the general news of the field as much as the manager who 
has to actively plan extensions of lines and methods ‘of getting 
business. 

In discontinuing the smaller financial paper, TELEPHoNy fol- 
lows the wishes of its subscribers by placing in their hands 
a journal which not only contains all the matter which would 
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appear in Telephone Securities Weekiy from week to week, 
but many additional features of great value to the former sub- 
scribers of that paper; while the subscribers of TELEPHONY 
and the Telephone Weekly will benefit by the concentration of 


effort upon a single strong paper. 





Mr. Bethell’s Slip of the Tongue. 

The head of the New York Telephone Co. is not only an 
extraordinarily capable and efficient executive officer, but 4 
skillful negotiator. We should pick Mr. U. N. Bethell as a 
man not likely to assume a position out of tune with the signs 
of the times, while speaking for his company before a body 
representing the public. 

We can only assume that in revealing one of the weaknesses 
‘due to previous monopolistic freedom from accountability he 
let slip one of the general delinquencies of Bell management 
when he said, at a Public Service Commission hearing last 
week : 

“Rates and charges of the company are reasonable. No 
place in our system has more reasonable rates than New York 
city. We cannot tell approximately what each section of our 
service earns.” 

The point is, how can Mr. Bethell prove his statement on 
reasonableness without segregation of earnings and costs with 
respect to particular localities and classes of service? 

Commissions in Wisconsin and Massachusetts, and in Chi- 
cago, have pointed the way that logic indicates to be the path 
of the future. Telephone companies will be obliged to prove 
reasonableness, to a convincing finality of demonstration. And 
for such proof testimony of an executive of the company under 
investigation, offered in the form of an opinion based on “my 
general knowledge of the business,” or “intuition based on 
extensive experience” will not suffice. 


We venture to prophesy that three years from now Mr. 
Bethell will have a departmert capable of producing from 


fundamental data a statement which will prove the reasonable- 


ness of any rate he desires enforced. Let the word prove be 
doubiy emphasized. 


And let all managers take heed of the tendencies in super- 
vision of public utilities, and not be caught unprepared, as 
Mr. Bethell seems to have been—unless he was shrewdly count- 
ing on the unpreparedness of a new commission to take up a 
burden of proof. 





Replaceable Construction. 

Lack of careful design or want of proper devices is re- 
sponsible for part of the expensive reconstruction which 
has been necessary in telephone apparatus and plants. The 
former has been made and the latter erected as though the 
beginning were the end of it; as though it should last in- 
definitely as installed. Experience has proven the contrary. 
Everything tends to go down hill, and succeeds in doing it 
unless constructed and installed with an ample margin of 
strength and great ability to resist the destructive forces 
with which it. is surrounded. These forces are of many 
kinds and work in various ways. Poles suffer from wind 
and decay; all metal parts from rust or other oxidation, and 
telephones from lightning and careless handling by the public. 

The short-sighted man may build well enough for the 
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present. He may even be somewhat noted for the solid- 
ness of his construction, and his work may stand up well 
for a period of years. He may be deceived into thinking 
that it will last indefinitely, or he may expect that changes 
in the business will require its removal before the end of 
its reasonable life. Usually the tendency toward better 
work is met with the plea, “This will last long enough,” or “It 


’ 


will work as long as anybody wants it to.” In reality, 
depreciation progresses faster than the builder expects. 

This is especially true of certain small parts whose pres- 
ence is necessary to the continuance of the whole in serv- 
ice. It often happens that because of the failure of a small 
part which could not be replaced, the whole has to be dis- 
carded at relatively great expense. Or if the small part be 
replaceable, too much other work has to be torn out to do it. 

Regarding the form and design of any part, a very perti- 
nent question is, “Can it be easily replaced?” Not only 
now, but after rust and decay have done their work? It is 
well enough in theory to talk about building all things so 
large and solidly that they will last forever. Some parts 
of the telephone plant or switchboard may permit this, but 
most parts will not. Certain elements will certainly need 
replacing, and should be designed and installed so that un- 
der no condition can their decay or breakage make neces- 
sary expensive tearing out or discarding of sound and useful 
things. 





Rapid Fire Automatic Long Distance Service. 


Columbus, Ohio, seems to have been the pioneer auto- 
matic exchange in adopting the most efficient operating 
plans for working short-haul toll lines at the highest effici- 
ency. An article published in TreLepHony of November 12 
describes, somewhat briefly, the circuits and methods of op- 
eration employed on lines between Columbus and Newark 
In the latter place there is now a manual board, which is to 
be superseded by automatic at a later date. 

As a matter of technical interest this article attracted 
considerable attention, and it has been suggested that the 
field is not generally informed on the novelty which the 
arrangement possesses. On this point it may be said that 
the Columbus Citizens Tel. Co. appears to have conducted 
the pioneer experiments on this work under the direction 
of General Manager Johnston and Superintendent Roy 
Owens. Two years ago Mr. Owens experimented with a 
trunk between Columbus and Dayton, and a brief refer- 
ence to the matter was published. 

The Franklin County toll lines, terminating in Columbus, 
the longest of which extends out 16 miles from the Colum- 
bus exchange, have been operated by this method for over 
three years, and very satisfactory results are reported. 

The company at present intends to have all toll boards 
adjacent to Columbus equipped for operating in the manner 
described for Newark, that is, to adapt the terminal equip- 
ment to a rapid-fire method of operating, by which a sub- 
scriber is not compelled to leave his telephone and wait to 
be called in order to carry on a toll conversation. Thus 
circuit investment is utilized to the highest efficiency 


through the elimination of passing unnecessary call details. 
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There’s a Reason 


, Beil Retiring from Local Ohio Field—Task Too Great—That Central Union $90. 
By J. C. elsey. 


“The burden of financing a country-wide telephone mon- 
opoly has proved too big a proposition even for the Bell.” 
So said the Cleveland Plain Dealer. 





Is it not funny that the inspired Boston gentlemen have 
just found this out? 

Railroads have been going to France to borrow even 
$50,000,000. 

And even on short term notes. 

Hoping against hope for a revival of security buying. 

But the Bell Telephone Co. has gone on with the idea 
that it could do what the railroads could not do. 





Yet Bell construction plans have been held up during the 
year. 

They are hard up for money. 

Money is scarce. 

We all know it. 

Why pretend otherwise? 

There was a time when Bell companies allowed local 
cashiers to pay local and current bills. 

Now every cent is hurried to headquarters. 

Local matters can wait! 


Such money-grubbing is hardly expected of a rich and 
powerful corporation. 

Poverty is no crime. 

Even Andy Carnegie is trying to die poor. 


3ut when one’s plight is well known, no one sympathizes 
with his champagne pretensions. 

Railroads are crying their troubles to the stars. 

They admit poverty. ‘ 

Glory in it! 

They beg for higher freight rates. 

The pretentigus Bell company is not unlike a railroad. 

The same financial problems beset it. 

Even operation is practically alike. 

Transmission and transportation are identical. 

What affects a railroad, affects likewise a long distance 
telephone company. 

The canker worm that attacks the root of railway mat- 
ters, also attacks the root of telephone matters. 

They taste just alike. 


Yet the Bell company has gone on with the “universal” 


idea. 

To own and control every telephone in America. 

That is as impossible as for the Pennsylvania Railroad 
to own every mile of track in ‘America. 

Not only in a successful and profitable operating sense, 
but in a financial sense. 


To raise $50,000,000 or more is a problem only known to 
giants. 

The giant with the seven league boots could possibly do 
this. 


But with all conditions equal, it is much easier to raise 
$50,000 among 50,000 people than it is to raise $50,000,000 
among 50,000,000. 


A great engineer designed the Quebec bridge. 

The bridge was to be the largest in the world. 

He designed along the same relative lines that you and 
I would design for a single-span bedstead bridge across 


Walnut Creek. 


This bridge fell. 

It killed eighty-five men. 

And ruined a reputation. 

It fell, because its hugeness brought new and unknown 
quantities in life: 

New shearing possibilities ; 

New compressions. 

That bridge was founded upon a rock, too. 

3ut it fell, and crushed even the great rock of its foun- 
dations. 

Universal telephone connections, under one control and 
one ownership, ran into unexpected quantities. 

We can hope that its fall will not ruin a reputation. 

Raising money on a large scale involves: 

Great sacrifices; 

Enormous commissions; 

Awful concessions. 

No telephone man would be willing to pay the price 
of J. P. Morgan’s assistance. 

It comes high! 

If you think the Bell company is stalling in the desire 
to leave the local field, study the following figures: 

The Central Union operated in three of the best states 
in the country—Ohio, Indiana and Illinois. 

In 1909, the company earned $90 for its stockholders. 


90 whole dollars! 

This company has a floating debt running high into the 
millions. 

And, being engaged in such a dangerous business (see 
any Bell expert’s testimony), and handling a property cost- 
ing practically $25,000,000, it earned ninety dollars for its 
stockholders. 


1909. 
GE eck vier ndctst tena nnnenuie sees os $4,999,424 
Sy ee LE Pe NUE AEE EA 1 SRL ee ay ere 3,636,062 
Ne NEY RUMOR 5 cts oa os ope crasvainis 3 ates Dolwiereeteae $1,363,362 
Interest 1,363,272 
EIN ois i eR eho bean asd oePanad ee atnswees $90 


I think the angels wept at the end of Central Union’s 
fiscal year, when they realized that, out of $5,000,000, but 
$90 remained in the treasury. 

What stewardship! 
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The Central Union Telephone Co. now owns and oper- 
ates 218,976 telephones. 

It may bé safe in saying that the average station per- 
formance ranges as follows: 


IR re wrt ah ware ota oe we kaa ee 
Cost 18.18 
ee SES SLE AT OT OEE 
Interest 6.815 
EO 


Each telephone in 1909 earned one-half a cent for its 
stockholders. 
No wonder the Bell wants to leave the local field 


If the Bell could put this unwelcome infant in a basket 
and leave it on some unsuspecting man’s doorstep, they 
would be money ahead. 

Twenty-five dollars per station is very suspicious, too 

Most Bell companies earn something like this: 


NEI bo ede rahe oo rttes y epte te eNO a bee ...$24.00 
PR ans ee Se Li Mia a ce i gery a Maa I ara ge 12.00 
MONI, Page mea 2 See he MB eA - $36.00 


But these companies do not have, threaded among and 
between their large cities, the rtumerous wires of the parent 
long distance company. 

The Central Union case looks like this 





RP TT Ee Oe i ee ee $24.00 
Tolls 1.00 
| MN Re SS eee eed 8 ey beh rea seen ee epee ..- $25.00 


Once upon a time each telephone belonging to the Cen 
tral Union paid $13.00 per year royalty to the Bell. 

Is it possible that the Bell, in losing royalty rights, built 
the long distance lines to make up for it? 

Who is getting the money for the Chicago-Indianapolis 
long distance connections? 

Who gets the money for Indianapolis and St. Louis—or 
Columbus and Cleveland—or Cincinnati and Columbus—or 
Chicago and Cincinnati? 

According to gross earnings, the Central Union 
changes are feeble terminal points, receiving a small ter- 
minal fee. and little or no mileage. 

If this is not true, then the rentals charged by the Cen- 
tral Union are ridiculously low, and only tend to keep 
others from making a dollar. 


ex- 


It is strange that the Bell companies do not succeed. 
They are financed by the parent company. 


In 1907, they bought their goods from the Western 
Electric Co. at cost. 

In 1908, they bought supplies from the same house con- 
siderably below cost. 

In 1909, they bought goods at cost, plus 4 per cent. 

In 1910, it is claimed that Western Electric Co. will 
earn 4 per cent. 

This means that Bell companies will buy at cost, plus 
4 per cent. 


With all these advantages, they do not succeed. 


Why? 
Are they milked? 
Surely the Bell can not be milking the Central Union. 


TELEPHONY 





Vol. 59, No. 24. 





There is nothing to milk out of what it leaves for Cen- 
tral Union. 


It is lucky if it gets 5 per cent upon its loan. 

A Bell company has a hard time running 200,000 tele- 
phones at $18.00 each. 

This leaves $7.00 for interest charges on about $130. 

But it takes no cognizance of that doleful word “deprecia- 
tion.” 

Adding $4 per station year to the $18 operating charge, 
you have a cost of $22. 

An earning of $25 leaves $3.00, or about 2!4 
Bell 


per cent to 


pay on loans. 


Telephone companies should be able to operate, main- 
tain and reconstruct on $18 per station— 

If they use judgment— 

If they practice reasonable economy 


But it is a plain fact that Central Union can not operate. 
maintain and reconstruct on $18. 


The Bell parent is paying 8 per cent dividends. 

Yet $26,000,000 of its 
214 per cent. 

Some other properties are carrying the load. 

They can do so. 

3ecause they earn from $50 a station down to $34. 


on investments, it is earning but 


_ An investor in American Telephone should consider this 
point: 

Every Bell property should be prosperous: 

Each licensee stockholder should be getting dividends 


No chain is stronger than its weakest link. 
We know of monarchies with millions of 
stricken people. 

Their monarchs are extravagant. 


The people groan under the load, 


poverty- 


and finaliy fight. 


Many principalities under the Bell monarch are groaning. 
Suffering, too. 
Yet the Bell goes on, trying to 


universal prosperity. 


give an impression of 


No wonder they want to leave the local field. 


The modern war theory is to wound and not kill your 
enemies. 

Dead ones can be buried. 

But wounded ones have to be cared for. 


They impede the army’s progress. 


Likewise, the Bell company, if it could bury about half 
of its licensees, instead of carrying them on a hosptial 
list, would be in better condition to face the future. 

It is pitifully true. 

The poor we, have with us always. 


MORAL: Losing money is the only commercial sin. 


_—— 


Without news many publications lose a certain element 
of interest for their subscribers). TELEPHONY wishes 
to be known as a medium for the publication of all the 
news all the time. Can you not assist the good cause by 
sending whatever you have in this way? Short items are 
welcome. 
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Commission Hears Morgan Is Independent 


Frank A. Davis, President of Cuyahoga, Reiterates Declaration of Continued Independence of Morgan 
Companies—Made Part of Records of Interstate Commerce Commission at Washington— 
Status of Wire Companies Not Yet Determined. 


Before the Interstate Commerce Commission, at Washington, 
on Wednesday, Frank A. Davis, president of the United States 
Telephone Company, the Ohio long-distance organization con- 
trolled by J. P. Morgan & Co., again declared unqualitiedly 
that the so-called Morgan companies are and are to remain 
Independent in every sense of the word. 

The occasion was the conference which the commission held 
with representatives of the wire companies of the country with 
a view to reaching a satisfactory determination of their status 
under the amended interstate commerce act. 

Frank H. Woods, president of the National Independent 
Telephone Association, had previously made the statement that 
Mr. Davis and Charles A. Otis, who is president of the Cuya- 
hoga Telephone Co., another Morgan property, were present 
at the hearing to represent the Morgan interests, and not the 
Independents. Mr. Davis was instantly on his feet with the 
declaration detailed above. The peculiar significance of this 
reiteration of the assertion which Mr. Davis has frequently 
made before lies in the importance of the occasion and the fact 
that his statement is now a part of the records of the inter 
state commission. 

No final decision was arrived at by the conference, but leave 
was given the representatives of the wire companies who were 
present to file briefs setting forth their contentions as to the 
application of the law. It is probable that the matter will re- 
main open until after January. 1. 

Among the questions which were presented to the conference 
were: 

What telegraph and telephone companies are subject to 
the act? 

May such companies issue franks entitling to free inter- 
state service, or may they grant free interstate service? 

Are telegraph and telephone companies required to file 
with the commission their tariffs of charges? 

Does the law forbidding rebates and undue preference 
apply to telegraph and telephone companies ? 

It was not the purpose of the commission to determine the 
status of any particular company, but rather to induce a dis- 
cussion of the meaning and application of the law to the new 
common carriers generally. 

In substance, these were the views expressed by Rush Tag- 
gart, counsel for the Western Union Telegraph Company and 





Unfortunate Error in Mr. Kelsey’s Article on Northwest. 

TeELEPHONY’s printer delights in mixing up the type of 
Mr. Kelsey’s financial articles after the reading of the 
final proofs. vast week a particularly annoying mistake 
occurred near the head of the second column, on page 662, 
through the transposition of three lines which should have 
appeared after the ninth line from the bottom of the 
preceding column. The paragraph at the head of the sec- 
ond column on page 662 should have read as follows: 

“W. H. Hayes is Commissioner Engineer. 

“W. J. Horan is Commissioner Auditor. 

“Associated with Mr. Hayes are Messrs. Handcock, Bur- 
ton, Vittie and others.” Etc. 





Cleveland City Council Starts Movement Looking to City 
Control of Telephone Service. 

The City Council of Cleveland has begun a movement look- 
ing to the municipal control of telephone companies throughout 
the state. A proposed amendment to section 3454 of the re- 
vised statutes is being prepared, copies of which will be sent 


its subsidiary companies; by Hunt Chipley, of the American 
(Bell) Telephone & Telegraph Company, and by R. H. Over- 
baugh, of the Postal Telegraph Company. They maintained 
generally that the law applied to telegraph companies and to 
telephone companies doing an interstate business; that while 
not prohibited in terms from issuing franks or giving free 
transmission to messages it obviously was the intent of Con 
gress to prohibit such free service; that the provision of law 
requiring the filing with the commission of tariffs was intended 
to apply to companies transporting persons or property and 
not te those transmitting messages; but that the provisions of 
the act forbidding rebates and undue preference did apply to 
telegraph and telephone companies. 

Mr. Chipley pointed out that his company did not engage in 
the interchange of free service in any way. 

Frank H. Woods, of Omaha, Neb., president of the National 
Independent Telephone Association: D. J.-Cable, of the Ohio 
Independent Telephone Association; Frank A. Davis, of the 
United States Telephone Company: Charles A. Otis, president 
of the Cuyahoga Telephone Company, Cleveland; H. Linton 
Reber, general manager of the Kinloch Long Distance Tele 
phone Company, St. Louis; and O. C. Snider, general man- 
ager of the Kansas City Home Telephone Company, repre- 
sented telephone interests other than those of the Bell. 

Mr. Woods expressed himself as strongly in favor of the 
full application of the law to telephone companies, but not to 
mutual concerns, or those not operated for profit. He stated 
his belief that the larger commercial companies should be sub 
ject to the law in every way. 

Mr. Cable held that the local companies should be exempt 
from the operation of the act, and that only the long distance 
organizations, with wires actually reaching between states. 
should be considered as subject to the new law. All were 
agreed that discrimination is specifically forbidden and that this 
should be enforced. 

The question of physical connection and interchange of serv- 
ice is not touched upon in the amendment to the interstate com- 
merce law affecting telephone companies. This was called to 
the attention of the commission by Mr. Woods who asked that 
body to consider means to provide for the accomplishment of 
such connection. 


to every city in Ohio. Some time ago the city authorities dis- 
covered that the city had no authority to regulate telephone 
service, and this amendment is planned to confer that power. 

“It is up to the legislature to give councils the right to regu- 
late service,” recently said Councilman Arnold, who has the 
matter in hand. The people of Cleveland are paying for tele- 
phone service and it is becoming more and more necessary 
that the council be given some control over the matter. The 
legislature should amend the law and give cities the right to 
say what sort of telephone service they should have. 

“Telephones are coming into more general use every day 
and there is no reason why the legislature should withhold the 
right from cities to force the companies to give proper service. 

“While there has been a suggestion that such a power be 
placed in the hands of a general utilities commission, I favor 
home rule on this question. I believe that each community 
should have the control of its own telephone service. I believe 
that every city in the state should co-operate with us in this 
matter. The councils of all the cities will be supplied with 
copies of our resolution.” 
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Oakley, Kansas, Independent Works Out Some Interesting 
Features in Its New Directory—Draws on 
“Telephony” for Matter. 

The telephone subscribers of Oakley, Kansas, need not 
fear that stormy days of winter will prove tedious. They 
can enliven quite a number of dull hours by reading the 
directory of the Oakley Telephone Co. There are many 


items in it which are interesting enough to be worth 


reading several times. 


Manager H. B. Fallgatter has bound the book in a 
very durable, glazed pasteboard cover, bearing an illus- 
tration of the telephone building. The inside front page 
explains the ringing code as follows: 

“J.—one short ring; L,—Two short rings; M,—three 
short rings; R,—four short rings; W,—five short rings; 
X,—one long ring; Y.—two long rings; Z,—three long 
rings. 

“For instance: XL is — - - Eight short rings is the 


emergency and information ring 
“One complete turn of the generator 
short ring; three turns a long ring.” 
Some of TeLeruony’s Eastern readers will be interested 


handle gives a 


in the method of giving farm addresses, as shown by the 
following line from the directory. 


“92 XM—Stewart, T. P. Wolfe Ranch....9% S-5y% E.” 

Our Eastern readers are invited to guess how this is 
figured out. . 

The back cover carries four quarter pages of advertising 


which were sold for $2. per quarter, on the basis of a cir- 


culation of 275 copies of the directory. 


Some of the reading matter appearing in the directory 
has been taken from the columns of TELEPHONY, as Mr. 
Fallgatter has fully appreciated the value of the ex- 
perience and ideas of other managers have been 
printed in TELEPHONY in order that they might be used 
throughout the field in just this way. Under the head 
“Some Advantages of Rural Telephone Service,” Mr. Fall- 
gatter has the set out putting the 
leading elements of the sentence, like “In Case of Fire, In 


which 


case very well by 


Sudden Illness,” etec., in heavy type. He recites several 
of these cases where the telephone is invaluable, as fol- 
lows: 

In case of fire the neighbors can be quickly aroused by 
telephone, and their assistance secured. 

In sudden illness the doctor can be called and informa- 
tion obtained as to what can be done temporarily, to al- 
leviate pain or even prolong life, until he arrives. 

If the cows get in the corn or the pigs in the clover, 
or a horse gets cast—with only the women at home—the 
telephone will usually bring a willing neighbor to pre- 
vent loss of property. 

When tramps come to the door while the men folks 
are all out in the fields, the presence of the telephone will 
give the women courage, protect them from harm, and 
summon help. 

When products are for sale, if the farmer is expecting 
prices to rise or fall, he can call the nearest market town, 
and can sell or buy to the best advantage at the right 
moment, without uncertainty or loss of his time. 

The telephone pays for itself by just such economy of 
time, energy, horse flesh, and wear and tear on harness 
and wagons; while the neighborly feeling and protection 
it gives your household is itself worth its entire cost. 

If the farmer is in town and should unexpectedly be 
detained how convenient to ring up his house and tell 
the anxious wife the cause of his delay; also to learn how 
things are at home. 

During the long winter evenings, when it is difficult to 
go out and see the neighbors, the telephone will keep them 
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informed of what is going on and will help greatly to make 
the time pass pleasantly, annihilating distance. The tele- 
phone destroys the loneliness of the farm. 

Parents can call their sons and daughters who have 
moved to an adjoining town in case of sickness at home; 
or their sons and daughters can call them and let them 
know of their successes, or perhaps, that there is sickness 
and the need of the mother’s loving care. 

What a comfort and a saving of time to be able to go 
to the telephone and call up your friend, ask the questions, 
deliver the messages, or place the orders, instead of stop- 
taking off 
a horse that ought to be earning money—and driving miles, 
perhaps, over muddy, frozen or roads. 

When getting a telephone, get the best the one that 
reaches everywhere—the Old Reliable one fur- 
nished by the Oakley Telephone Co 





ping work for the best part of the afternoon 
snowbound 


one—the 





A Few Reasons Why Telephone Train Dispatching Is 
Advantageous and Is Being Generally Adopted 
by the Railroads. 

One of the features of the telephone train dispatching 
system is that operators along the line, who are connected 
with the chief dispatcher’s oftice by separate lines, have 
both hands free for the use of pen or pencil in recording 
conversations and are not keep one hand 
on the instrument, as was the case when the old-fashioned 


compelled to 


telegraph was in vogue. 

The telephone equipment for the line operator includes 
a headpiece with two receivers, one for each ear, besides a 
transmitter which hangs upon the chest in such a fashion 
that the operator has only to bend his head slightly to 
talk into the instrument with perfect distinctness. This 
method leaves the operator free to set signals on the 
ling or to write out the text of the message he is receiv- 
ing from the chief dispatcher. 

A certain method of 
insure accuracy and speed. 
transmitted according to 


speaking is followed in order to 
For messages are 
code, ‘where figures are 


instance, 
and 
used to express meaning, the figures are spelled out to 
preclude misunderstanding, such as ‘t-w-o’, spelled out at 
both ends of the lines. 

With the operator provided for against error, the tele- 
phone system of train dispatching makes it possible for 
every conductor to get in touch with his chief by tele- 
phone which was manifestly impossible under the old 
methods, where every conductor did not understand the 
telegraph code, nor were there telegraph instruments provided 
at convenient intervals along the line. 

Telephone instruments are now located at switchings, 
sidings and other available points, where a train ‘conduc- 
tor can communicate with his dispatcher as to the exact 
location of his train and can receive orders with accuracy, 
thus abolishing many of the loop-holes by which accidents 
might occur from wrong interpretation of orders sent to 
the train conductor by the train dispatcher who used the 
telegraph. 

Furthermore, at stations where only a day operator is 
employed at the railroad headquarters, a telephone set 
may be placed on the station wall, so that the train con- 
ductor, equipped with a key, can open the telephone box 
and talk with the dispatcher without entering the railroad 
office itself during the night. 

One of the excellent features of a telephone dispatching 
equipment is the portable set, which is carried on every 
train and by means of which the conductor can tap a 
telephone wire at any point and advise the chief dis- 
patcher of an unavoidable delay, an accidental obstruction or 
other event that would tend to place the train in jeopardy of 
accident. 








5 
¥ 
H 
$ 







A Practical Talk on Construction 


Setting Forth the Author’s Conclusions as to the Best Methods to be Employed in the Construction of Pole 


Lines, Stringing Wire and Cable, and Installing Telephones for Various Classes of Subscrib- 
ers, with Suggestions as to Wiring.—Substation Protection Discussed. 


By F. W. Cherry. 
Manager Home Telephone Co., Cairo, Ill. 


My subject will be proper construction, and I know of no 
better way of bringing out all the details than to theoretically 
build a pole line, telling how to do the necessary guying, put 
up a messenger wire and cable on the poles, install a terminal 
can or box at the end of the cable, put on the cross-arms, 
string the wire and drops, and install a telephone or two with 
the necessary wiring. 

I will take for example a town of five to ten thousand 
population where the underground proposition does not enter 
into the construction problem. As is usual in such installations 
an office pole is placed near the central office, to which the 
cables from the office are run. We will now build a pole line 
from this office pole for several sections toward the outlying 
residence district, and while building these several spans we 
will encounter two of the usual obstacles, the first being a 
crassing with a high tension lead, and the second a railroad 
crossing. 

As the line will carry a 50 pr. cable and at least two cross- 
arms at the office pole, we must first see that we choose poles 
of the proper kind and sizes. After looking over the line we 
find that while the right-of-way is clear enough at the start, 
we will encounter several large trees in the third and fourth 
sections, and as we will be unable to secure permission to do 
much trimming of the trees, and as we expect to run some 
open wire, this factor must be taken into consideration, in 
determining the height of the poles. 

We must now decide on the kind of poles to use. We have 
several woods to choose from, but the two most commonly 
used are chestnut and cedar. Each has good features over 
the other, but where the ground is generally moist and the 
climate damp, and where it is not necessary to use a per- 
fectly straight pole, I would always recommend the use of 
the chestnut poles. If the butts of the chestnut poles are 
treated with a good preservative they will outlast a similarly 
treated cedar pole, and the slightly increased cost will be a 
saving in the end. 

Grading of Poles:—We will decide to use a 45-foot pole 
for the office pole, and continue the 45-foot height for the 
second pole, but as we wish to drop to a 40-foot lead at the 
third pole, we will either set the second pole deeper, or cut 
some off the top, so as to grade the line. As we have set 
the cable, or office pole, seven feet in the ground, we do not 
wish to go deeper with the second pole, so decide to cut 
enough off the top to grade the line to the third pole, which 
will he a 40-foot pole set six feet in the ground. 

On account of the trees in the next two sections, and the 
high tension line in the succeeding section we must still main- 
tain the 40-foot height. We soon reach the railroad, where 
the law requires that we must maintain a 28-foot clearance, 
and then, as we only wished this cable to cross the railroad, 
we think it best to set two more 40-foot poles; but the last 
pole should be set a foot or two deeper so as to grade the line 
down to a 35-foot lead past the cable pole, and also in order 
that it may be better able to bear the extra weight of a cable 
box. 

Good Ground Necessary for Cable Poles:—The holes being 





*An address delivered at the Independent Telephone convention 
of Western Kentucky, Paducah, Nov. 15, 1910. 


687 


dug, we first aim to get our grounds for the cable poles prop- 
erly placed and installed. There are several methods of 
grounding for a cable pole, but probably the safest method is 
to bury a copper plate or old boiler or kettle properly soldered 
to a No. 6 copper weatherproof wire at the butt of the pole; 
and it is always advisable to use two or three bushels of char- 
coal in the hole around the copper plate, so as to draw 
moisture, which will tend to make it a better ground. 

Gin Wagon Best for Raising Poles:—After we have placed 
the grounds for the cable poles, the poles may be raised by a 
gin wagon, which is preferable for poles of this size, or by 
the ordinary method of pikes, plenty of linemen, and a pole 
gin. After the poles have been straightened up and properly 
tamped in, the ground wire may be stapled up the pole, to a 
point where the cable or box will be placed. 

Dead-Ending :—We will next proceed to erect a stub pole 
directly behind the office pole. It should have not less than 
an 18-inch rake away from the office pole, and should not be 
smaller than a 30-foot pole with a 7-inch top. Behind this 
stub pole, in a direct line, and not closer to the stub pole than 
10 feet, we will bury an anchor or dead man not less than 
eight feet in the ground. In selecting a dead man, care should 
be taken to get a good piece of timber. A six or eight-foot 
piece of an old pole not less than 10 inches in diameter, or a 
railroad tie are generally used. If the anchor rod is made with 
a loop in the end, a sufficiently large hole should be chiseled 
out through the timber, and an iron pin slipped into the eye 
of the rod under the timber, care being taken that the iron pin 
is securely fastened so that it will not slip out and allow the 
rod to pull through the timber. If one uses a rod that is 
threaded on the end, it is well to slip on one or two large, 
thick iron washers before the nut is screwed on. As the 
strain on this anchor’ will not be extra heavy, we will not con- 
crete the dead man in; but this method is recommended where 
the strain is exceedingly heavy. 

A similar anchor must be installed at the distant end of the 
messenger, but we will place this anchor behind the first pole 
beyond the cable pole, so that it will not be necessary to 
dead-end the messenger on the cable pole. 

We will leave anchors set for a day or two, and put up the 
messenger and guys. 

Height of Cable:—We have decided, in building this line, to 
place the cable 30 feet from the ground, as at that height we 
will clear all of the obstacles already mentioned, and by placing 
it at that height we will be able to erect a much more sub- 
stantial cable plant. 

Placing the Messenger:—We will therefore place the mes- 
senger pole clamps at this height from the ground on all poles 
between the office pole and the distant cable pole. These clamps 
should be galvanized and should be attached to the poles with 
one through bolt and one lag screw. We will then place 
galvanized iron pole shims at this height from the ground on 
the office pole, the distant cable pole, and about 18 inches 
from the top of the stub pole, around which we will wrap 
the messenger. The size of the messenger wire must now be 
determined. This can be either 3% or % inch for this size 
cable and strain, but as we cross a railroad where some damage 
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might occur from smoke, we will decide on ™% inch and on 
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account of the smoke will use the double galvanized high 
strength strand. We will now put on the guys. It is thought 
to be the best practice to carry the end of the strand twice 
around the pole, over the shims, so that both ends will be at 
the anchor, where it can be pulled tight and securely fastened 
by means of two three-bolt clamps and a Crosby clip; then, 
to make a finished job the ends should be made up. 

We are now ready to pull the messenger wire, which is 
pulled along the ground for this short distance, and carried 
up the poles as they are reached. When the first pole beyond 
the distant cable pole is reached, the messenger is placd two 
or three times around the pole, and then the end of the strand 
is clamped to the messenger with two three-bolt clamps and 
a Crosby, and the seven wires on the end made up. We are 
now ready to pull the messenger, which is done with two 
large sets of blocks. After it has been pulled so that not 
more than one-half inch sag is left between the poles, we will 
secure the end at the office pole in the same manner. It is 
sometimes thought best to allow the messenger to stand under 
this strain for twenty-four hours, so that the anchors may be 
tested. 


Pulling Cable:—The cable may now be pulled. in, and this 
is best done with the use of cable rollers. These rollers. are 
clamped along the messenger every ten or fifteen feet, and 
two or three are also put on the “down guy” at the distant 
end of the messenger. An inch cable rope is now run through 
the cable rollers, commencing at the office pole, and also 
through the two or three rollers clamped to the “down guy.” 
We next take the cable reel to the distant end of the messen- 
ger, and after blocking up the reel so that it will turn easily, 
we attach the rope to the end of the cable, and in this man- 
ner the cable is pulled in and the rope out. The cable is then 
tied to the messenger by the use of one of the several kinds 
of cable hangers. After we have decided on the proper 
hangers, care should be taken that they are evenly spaced, 


and it is also best to tie the cable in as near a straight line 


as possible. Do not tie it up close to the messenger at the 
poles, as this method often causes crystallization of the cable 
sheath at the poles. After the cable is tied up, we will place 
the terminal can or box on the distant cable pole, about 25 
feet from the ground, and if a platform is used it can also be 
put up. The cable splicer will now splice the new cable into a 
larger cable at the office pole, this larger cable going into the 
office. His next work will be to connect up the new terminal 
at the distant end of the cable. The office pole will be pro- 
vided with a terminal, cut out of another cable. 

We must’ now give some attention to the cable where it 
passes through the trees already mentioned, and I believe that 
a wooden tube, which has been split lengthways and placed 
over the cable, is a good method of preventing the limbs from 
striking and injuring the sheath. We can now put on the 
cross-arms and run the bridle wires to the pins. There are 
several kinds and sizes of cross-arms used, but it has been 
my experience that a 344 x 4%-inch x 8'4-foot yellow pine 
arm gives the best service. All cable poles should be double 
armed, and the arms fastened to the poles with a half, or 
nine-sixteenths-inch through bolt. For arms of this size it 
is Well to use two 24-inch braces, but if smaller arms are 
used a smaller brace can also be used. Where the lead crosses 
the railroad and high tension line, the poles should be double 
armed, or else reinforced with an angle iron back brace, but 
I am in favor of the second arm, as the line wires can then 
be more securely tied in. In general, in placing arms on poles, 
see that they are placed on the side of the poles opposite the 
one from which the greatest strain is coming. 

Stringing Wires :—After the arms have been put on we are 
ready to string wires. A new subscriber has been secured 
two spans from the office pole, on the new lead. In string- 
ing in the first circuit we should use the pole pins, dead- 
ending the line on the top groove of the insulators at each 
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end. We will then pull in another pair of wires, on either 
pins three and four or else seven and eight, for another sub- 
scriber two or three poles farther on, terminating it in the 
same manner. 

Drop wires from the poles to the buildings can be tied on 
the bottom grooves of the insulators and run to the building. 
Much can be said about putting up drops, and the kind of 
wire to use. Where these wires leave the pole they can imme 
diately drop off the pins, or they can be bridled to the end 
pins, or there are several kinds of brackets that can be used 
for this purpose. The first pair of wires that we string on 
the pole pins, we will run to a grocery store within easy dis 
tance from the pole. I now interview the storekeeper and 
determine the location of the instrument. After this is de- 
cided, I find that it is best to place either the brackets or the 
knobs, upon which the drops are terminated, upon the build- 
ing close to a window near the location of the instrument. 


Substation Protection:—There seems to be an argument 
among telephone companies regarding the use of lightning ar- 
resters at sttbstations. I know of a large Independent com- 
pany which cut tubular fuses in series with the line where 
the inside wire is connected to the drop wire. They use no 
carbons in their protection, and the only way a fuse could 
be blown, would be for the foreign current to choke up the 
telephone instrument. Our competitors have very strict rules 
regarding the placing of their substation arresters just inside 
the building, but my experience has taught me that the place 
to have a lightning arrester is at the cable pole, and I am not 
using any arrester of any kind at the ‘substations. 


In the past two years our damage on account of lightning 
and other foreign currents would not exceed fifty dollars, and 
when this is placed alongside of the cost of arresters, the 
repairs on them for two years, the time of the repairmen, and 
the extra trouble which the arresters cause, I believe that I 
am justified in stating that an arrester at a substation is a 
nuisance. However, if the use of arresters has been adopted 
by your company, the one important thing in connection with 
its proper use is the ground connected to it. In placing a 
ground-on a substation arrester, three things are to be re- 
membered: First, get a ground. Don’t think that connecting 
to any old piece of iron is getting a ground. The best way 
to do this is to use an approved ground clamp and connect 
the ground wire to a water pipe, and then see that the meter 
is jumped, so that the taking out of the meter will not open 
the ground circuit. Second, do not use smaller than No. 18 
B. & S. gauge copper wire, with..good insulation and an ap 
proved braid. Third, run the wire straight to the ground, 
without sharp turns or coils, so that the lightning will follow 
the wire, and not jump off at a sharp turn. If the ground 
wire is run to the telephone, it should not be smaller than No. 
19 B. & S. copper. 

Our method of wiring a telephotie™is to*run the duplex 
wires to the outside of the building, each wire through a 
porcelain tube, and connect them to the drop wires. Much 
can be said about wiring a building, but the main points to keep 
in mind are the care of the wiring from an instlation, stand- 
point, and the, neatness of the work. No inside wiri hould 
be installed with wire smaller than No. 19 B. & S. gauge, 
and it should also have not less than a 3-32-inch rubber insu- 
lation, and an approved braid. Commencing from the point 
where the wires enter the building, considerable @Pthe life 
of the wire depends upon the manner in which it is fastened. 
The Blake staple is probably most commonly used, and I be- 
lieve it has its advantages where properly used, but if it is 
driven too hard it is apt to cut into the insulation. As for 
tacks to use inthis. works athe Eureka tack, which is a 
single nail built up with fiber and rubber, assures a good 
insulation, and also makes a neat appearance. Inside wiring 
should be run in a straight line as far as possible, and if 
connections are made, they should be well soldered and taped. 
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lf it is necessary to pass through any partition or floors, a 
porcelain tube should be used. Where the wire is attached 
to the telephone, a slack loop should be left. 

Our second pair of wires is for a residence. There should 
be quite a difference between the wiring of a grocery store 
and a residence. Probably the method most frequently used 
is that of bringing the wires inside at a window or door, or 
frequently right through the wall at a point close to the loca- 
tion of the instrument. So far as first cost is concerned this 
method is probably the cheapest, but is not advisable, as no 
property owner wishes to have large holes drilled through the 
yutside walls of his building, and then also it has the same 
disadvantage as bringing the wires into the basement or under 


the house, insomuch as one often hears of burglars cutting 


telephone wires before entering a building or residence. I 
think the best manner of bringing wires into a residence, is to 
bring them into the attic. If this is done the holes for the 
line wires can be drilled sufficiently large for the porcelain 
tubes, and as tubes should be used in all cases, it is likely 
that the owner of the building would offer less objections to 
the holes through the wall in the attic than in any other 
part of the building. After getting the wires into the build- 
ing, 1 can proceed in much the same manner as in wiring 
the store building, except that where possible I would fish the 
wires between the inside and outer walls, and make an effort 
to hide the wires as much as possible. 

In placing telephones on a wall, care should be taken that 
the wall is not damp, as this causes trouble which is hard to 
locate. If the telephone is to be placed on a brick wall, at 
least 14-inch holes should be drilled into the brick wall and 
wooden plugs driven in, so that the instrument can be securely 
fastened to the wall. 

My last word is one of advice. All telephone manufacturers 
build their instruments with four screw holes, and they expect 
us to put a screw in each one of them. 





Remarkable Lightning Photograph. 
lhe photograph here reproduced was taken by Robert Strain 
& Co., photographers, of Winnipeg, during a thunder storm in 
that city on Tuesday, June 21, 1910. The photograph shows 
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a single flash and is not a composite of several flashes on one 
plate. Telephone men would be interested in seeing what 
would happen if this remarkable discharge had found a lodging 
place on a wire! 





Australian Post Office Puts New Schedule of Telephone 
Rates Into Effect. 

The Department of the Postmaster General in Australia 
recently put into effect a new schedule of telephone rates, 
replacing the flat rate system with a measured serv- 
ice plan of charging involving a rental charge, with an 
additional message charge—precisely the plan advocated 
by Mr. Theodore Gary, apparently. Rental rates for the 
three classes’ of towns into which the rate system divides 
the country are: 


Each Each 

Radius subscriber subscriber 

with main ontwoor onthreeor 

Population exchange Exclusive moreparty more party 
of towns— as center. service. service. service. 
2) eee 5 miles £3 Os £2 10s £2 Os 
10,000 to 100,000.. 10 miles £3 10s £2 15s £2 58 
100,000 upwards.. 10 miles £4 Os £3 Os £2 10s 


The charges in the above table are only telephone ren- 
tals. In addition, each call must be paid for as follows 
effective calls not exceeding 2,000 half-yearly, per call, 
%d. For calls above 2,000 half-yearly, per call, 1-3d. In 
coming calls to each station are free. 

One pound sterling is worth $4.86% in U. S. currency; the 
shilling is worth about 24 cents, and the penny about 2 cents 





BOOK REVIEW. 

TELEPHONIE, by Albert Turpain. 5 Ir. 175 pages, Gauthier- 
Villars, Paris, publishers. 

This French general work on telephony unfortunately appears 
to have been compiled from informaticn which seems to be to 4 
large extent obsolete in the present state of the art, and it is un- 
fortunate that descriptions bearing the date 1910 should be soe 
deficient in up-to-date technical information, and modern sys- 
tems, such as common battery trunking and the automatic ex- 
charge, insufficiently covered in the text and illustrations. 














One of the Most Remarkably Complex and Vivid Lightning Discharges Ever Recorded upon a Photographic Plate. 
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Independent Toll Development at St. Joseph, Mo. 

The accompanying map shows what has been done in the 
brief period since the installation of that newest member of 
the Gary system, the exchange of the Home Telephone Com- 
pany of St. Joseph, in the way of connecting it with other 
leading centers of Independent business in Missouri, Iowa, 
Nebraska, etc., and particularly the development of the terri- 
tory directly tributary to St. Joseph. The company has been at 
work vigorously in building up the toll relations which were 
looked forward to with so much interest by the smaller com- 
panies in its vicinity, and has thus materially strengthened 
these companies as well as the local service of the St. Joseph 















Home company. The Independent toll facilities for St. Joseph 
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250 are residence subscribers at $1.50 per month, and 300 
rural subscribers on the company’s own lines, at a rate 
of $1.00 per month. About 50 farmers are given switching 
service, and for this the company makes a charge of 50 
cents per month. 





Betterments and Extensions in South Dakota. 

The Great Western Teiephone Co., Philip, S. D., foresees 
a prosperous year in the telephone business and is planning 
considerable construction and expansion work. A heavy toll 
and rural line was started out of Fort Pierre early this fall, 
and this will be contiiiued in the spring to points in the Black 
Hills. The present: toll line, running aiong Bad River, will be 
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are now considered to be very well developed, and an ex- 
cellent business may be expected from them. 


— 


Interesting Details Regarding an Illinois Independent Sys- 
tem of 600 Subscribers. 

Mr. C. A. Camp and Mr. E. S. Sterrett are operating 
a fairly well developed telephone system in Henry, and 
Whitefield, Ill, and report in a way indicating that they 
realize a reasonable percentage on their investment. 

This system is known as the Henry Telephone Co. and 
service is given to about 625 subscribers. Of this num- 
ber 75 use business service at a rate of $2 per month; 








Map of Independent Toll Facilities Centered at St. Joseph, Mo. 


taken down when the new one is completed. During the 
winter months the exchanges at Philip and Midland will be 
entirely reconstructed. It is also quite possible that the com- 
pany’s service will be installed in various small towns 





Not Convinced by Bell Dopesters. 

A friend of TELEPHONY located in Illinois, commenting on 
some matter which appears in a Bell paper which is distributed 
in his section by a large operating company says: “It seems 
to be easy for them to show that all Independent companies 
have gone to the dogs, but I can’t see it that way, even if it is 
plain to them.” 
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Tri-State Pays 35th Consecutive Dividend 






Minneapolis Independent Maintains Unbroken Dividend Record at 6 Per Cent Annual Rate—Has Dis- 
bursed $1,926,331 to Security Holders in Past Nine Years—Operating Cost is About 52 
Percent of Gross—Is Earning Two and a Half Times Its Preferred Dividend. 


The Tri-State (Independent) Telephone & Telegraph Cc. 
with headquarters in Minneapolis, has just paid its 35th 
consecutive 144 per cent quarterly dividend on $1,500,000 
of preferred and $1,000,000 of common stock. 

This company, organized nine years ago, and which has 
from the first conducted its operations under the direction 
of E. H. Moulton, its president, has not missed a dividend 
since it began business. 

The Tri-State succeeded the Twin City Telephone Co., 
organized by J. C. Hubinger. When the new company 
took over the Twin City properties, the latter was in a 
more or less uncertain financial condition, owing to the 
fact that it had become swamped with demands for service, 
which it had endeavored to supply, but which it had failed 
to properly finance. Under the administration of Mr. 
Moulton, however, the present company has grown at a 
phenomenal rate. 

‘During the last five years (up to the end of 1909) its 
gross income increased from $657,455 to $1,210,399, a gain 
of more than 84 per cent, and the gross for the current 
year will far outstrip that for 1909. 

The revenue figures for 1905 and for each succeeding 
year up to 1909 are given elsewhere on this page. They 
show, among other things, how the company has held its 
ratio of operating expenses, as compared with gross in- 
come, on a reasonable basis. In 1905 this operating ratio 
was 51.9 per cent; in 1906 it was 56.8 per cent; in 1907 it 
was 55.1 per cent; in 1908 it was 52.2 per cent; and in 
1909 it was 52.5 per cent. 

The station growth of the Tri-State company is graph- 
ically shown by the following table. The figures are as 
of May 1 for each year and show the number of telephones 
owned and operated by the company: 

STATION FIGUREs. 
Minneapolis. St. Paul. All others. Total. 


ge, EE CETL ee 1,640 ho re 2,774 
MER occa ae oaatas 3,772 1,802 Sy eee 5,574 
ER ceo Gm icai wee vleearne 6,021 a 9,163 
ree 7,573 4,028 aes ces 11,601 
MNES "hl te a swna pip wa aisisvate 10,058 eer 15,274 
eGo eo 5eG oS wa ioe 13,356 6,927 Sat ache 20,283 
WME 6S i Mos scaens rows 15,706 8,153 bates 23,859 
ee 6 heres were 17,174 8,814 5,347 31.335 
ac 2 EEE ee ee Pe 18,504 9,816 10,614 38,934 
a Solaire trainsce mreee 19,921 10,638 20,977 51,536 


Since the Tri-State was organized it has paid out in inter- 


est and dividends $1,926,331.52, the bulk of which has gone 


to residents of Minneapolis and St. Paul, who constitute the 
majority of the stockholders. 

The company is now locally offering a block of preferred 
stock, which will undoubtedly be quickly absorbed. This 
stock has a par value of $10, so fixed as to permit small 
investors to avail themselves of the opportunity to become 


interested in a local enterprise, the securities of which are 
recognized as gilt-edged. In a letter to the public giving 
notice of this offering, President Moulton says, in part: 

The company is now stronger than it ever was. 
Whereas, in the year 1905 it had 15,000 subscribers and 
an income of $657,454.99, it now has in Minneapolis 
and St. Paul over 30,000 telephones and an annual in- 
come of $1,300,000, double what it was five years ago. 

In 1905, the amount of capitalization on which the 
company was obligated to pay interest and dividends 
was $2,850,000. At this time this amount is $5,400,000, 
so that while the income has doubled, the amount on 
which we have to pay interest and dividends is $300,- 
000 less than double. 

After defraying all expenses of operation and mainte- 
nance, maintenance taking $175,000, and after paying its 
bond and other interest and writing off $150,000 for de- 
preciation, the company has remaining the sum of $250,-~ 
000 with which to pay dividends. The preferred stock 
dividend takes $100,000 of this sum, leaving $150,000 
for surplus, that is, it can pay its preferred dividend 
two and a half times. In addition to this accomplish- 
ment, the company has accumulated a reserve fund of 
over a million dollars. 

As stated, the current year will undoubtedly far surpass 


the past in gross receipts, as well as in net earnings. 





Tri-State Opens Toll Office in Eau Claire. 

The Tri-State (Independent) Telephone & Telegraph Com- 
pany, of Minneapolis, has just established a toll board in Eau 
Claire, Wis., and has installed over twenty-five toll stations in 
various parts of the city. For the present the company will 
confine its operations there to toll service only, but it is un- 
derstood that a local exchange is one of the possibilities of the 
not distant future. 

Connection has been made with the Chippewa Falls office’ 
of the Chippewa County Telephone Company and Menominee, 
Elk Mound and a number of other towns will soon be con- 
nected as well. 

Western Electric Company Sells $6,250,000 Bonds. 

The Western Electric Company, the manufacturing 
branch of the Bell system, has sold to Lee Higginson & 
Company, of Chicago, New York and Boston, $6,250,000 
of its first mortgage 5 per cent gold bonds. These were 
offered to the public this week. The issue completes the 
$15,000,000 authorized and covered by the mortgage. The 
bonds are dated December 30, 1909, and mature December 
31, 1922. 








South Dakota Convention at Redfield, Jan. 11, 12, 1911. 

The annual convention of the South Dakota Independent 
Telephone Association will be held in the Opera House at 
Redfield, S. D., on January 11 and 12. Preparations are 
being made for an interesting and helpful meeting, and 
all Independent officials in the state are urged to plan on 
attending. 





REVENUE ACCOUNT TRI-STATE TELEPHONE & TELEGRAPH CoO. 
—For Years Ended December 31.— 


1905 1906 1907 1908 1909 
CR I ele te $657,454.99 $880,313.60 $1,021,010.18 $1,118,712.82 $1,210,399.05 
Op. Exp. and Maintenance .... 341,220.83 500,260.14 563,350.89 584,671.92 635,995.99 











Se I Sie oars wie es bo $316,234.16 $380,053.46 


$457,659.29 $534,040.90 $574,403.06 
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Reports Show Workings of Keen Competition Now Exist- 
ing Between Postal and Western Union. 


The disassociation of the Postal Telegraph Company’s busi- 
ness from that of the Bell telephone companies, which was 
actively undertaken when the Bell control of the Western 
Union was announced, is being carried on with dispatch in 
various parts of the country. At the same time, the competi- 
tion which has always existed in a greater or less degree be- 
tween the Postal and the Western Union is becoming more 
pronounced. 

It was announced some time ago that the Postal was build- 
ing its own lines throughout Oklahoma, in which state it had 
formerly leased lines from the Pioneer (Bell) Telephone 
Company and co-operated with the Texas Postal Company, a 
corporation controlled by the western Bell. 

Now advices from the state of Washington show that the 
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Competitive Literature Put Out By Postal Company. 


Postal is building its own lines to parallel such lines of the 
Pacific Bell as it has been using under lease for telegraph 
business. 

In the course of the: campaign the Postal publicity depart- 
ment has taken occasion in many ways*to accent the fact that 
the company is a live competitor of the Western Union.» The 
accompanying illustrations show some of the literature which 
is being used. The smaller item is a reproduction of a 
“sticker” which is distributed to the users of telegraph service, 
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and which is designed to be attached to letters sent out by 
them. Below is a card which has been widely distributed, di- 
recting attention to the quality of Postal service. The com- 
parison with that of the Western Union is none the less strong 
because left to inference. 





Mississippi Railroad Commission Rules that Cumberland 
Bell Must Abolish Discriminatory Rates in Jackson, 
Meridian and Other Similar Cities. 

The Railroad Commission of Mississippi has had one of the 
busiest sessions of the year recently, and has passed some 

very important orders. 

For instance the Cumberland telephone company is ordered to 
abolish discriminatory rates between Jackson and Meridian and 
other places of like size where similar conditions exist, thus re 
moving a source of complaint of long standing. The city of 
Meridian had complained that Cumberland rates in Jackson 
were lower than in that city, being $4 in Meridian to $3.50 in 
Jackson. That was due to the fact that several years ago, 
when present rates were fixed by the railroad commission, Jack- 
son was a much smaller place than Meridian, Vicksburg or 
Natchez. ‘Today Jackson measures up to any of them, if not 
ahead in population, wealth and business, and Meridian directed 
the attention of the commission to the inequality in the prices 
of telephone service. 

The business men of Jackson have been expecting this in 
crease of telephone rates for some time, have discussed the mat 
ter pro and con, and are perfectly willing to admit that Jackson 
has no right to expect a cheaper service than Meridian and 
her other sister cities are getting. For this reason it is not be- 
lieved that there will be any serious protest against the order 
of the commission which forces Jackson to pay 50 cents per 
month more for telephone service. This order will serve to 
operate somewhat against the Cumberland company in Jackson 
for the reason that the Cumberland has competition there 
in the Home Telephone Co., and those Cumberland sub- 
scribers who object to the raise have the privilege, of 
course, of using the other service. That is not the case i 
Vicksburg and Natchez, where there is only one telephone 
company, but it is the case at Meridian, and the Home 
company charges a less rate under its contract with the 
city of Jackson. However, that is another matter, and will 
perhaps be taken up by the commission at an early day, 
the commission contending that it alone has the power to 
fix the rates. 

The increase in rates at Jackson does not apply to residence 
telephones, though since the present rates were made there 
has been an increase of over 300 per cent in scope of service. 

The railroad commission has gone on the idea that it should 
not authorize a change in telephone rates in any town just as 
soon as the number of telephones exceeded the number. covered 
by the old rate, but rather that there should be a substantial 
increase or excess in the number of telephones in use before 
rates were changed. This contention has served to keep down 
rates in Jackson so very long that the number of telephones cov- 
ered by the present rate is about 100- per cent in excess, and 
las caused a great deal of complaint of discrimination in favor 
of Jackson, and the commission felt it duty bound to cure the 
discrimination. 

The Cumberland Telephone Co. was ordered to make its rates 
at New Albany and Okolona uniform. 

The commission approved the new form of contract submitted 
by the Cumberland, whereby subscribers may cancel contracts 
for service on a more equitable and advantageous basis than 
heretofore. 





Cold nerve frequently carries a man safely over the precipice 


of failure and disgrace. A lack of it opens a chasm that engul}s 
the timid man. 
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Central Union Bell’s 1909 Net Surplus $90 


Official Statement of Revenue and Expenses for Last Year, Just Made Public, Shows That, After Payment 
of Heavy Interest Charges, Practically Nothing Remained for Stockholders—Addi- 


tional Interest Indicates Increase of 


The Central Union (Bell) Telephone Company closed 
the year 1909 with a net surplus applicable to dividends, of 
$90. This was after the payment of interest on its bonds 
and floating debt. 

While the company made a gain of 5 per cent in its 
gross income and, evidently by the inauguration of drastic 
methods, reduced its operating expenses somewhat, the 
interest charges were sufficient to practically wipe out the 
net earnings, leaving nothing for the stockhclders 

The increase in interest charges was $163,857. indicating 
that approximately $3,000,000 was added to the floating 
debt. The company kas made no public statement of its 
balance sheet for a number of years. The floating debt. 
however, was understood to be about $20,000,000 at the be- 
ginning of last year. It must, therefore, aggregate some 
$23,000,000, or more at this time, most of which is made up of 
loans from the parent company, the A. T. & T. 

While the Central Union showed a surplus last year, al- 
though of less than $100, as compared with a deficit the 
vear before, the situation continues far from hopeful for 
the minority stockholders, who have received rio dividends 
since 1896. 

The revenue account for 1909, as officially given out, com- 
pares with those of the two previous years as follows: 


REVENUE ACCOUNT. 
Year ended December 31. 














° 1909. 1908 1907 
Gross earnings ........$4,999,424 $4,759,702 $4,611,486 
Onerating expenses.... 3,636,062 3,709,531 3,370,677 

SSeS ere ee $1,363,362 $1,050,171 31,240,809 
Interest charges .... - 1,363,272 1,199,415 1,114,449 
Sn SE ee aR $ 90 *$ 149,244 $ 126,360 
Previous surplus ....... 1,353,309 1,502,553 1,376,193 
Total surplus . $1,353,399 $1,353,309 $1,502,553 


*Deficit. 


It was announced last April that plans were being ma- 
tured to put the company squarely on its feet again, fund 
the floating debt and by dividing the system among three 
organizations, place each in a position to pay ‘dividends on 
the stock. Just how it was proposed to ‘accomplish the 
apparently impossible feat of converting one bankrupt com- 
pany into three prosperous ones was not definitely stated, 
although it was believed to be the intention of the parent 
company to work along the lines it has followed in other 
parts of the country, merge sound companies with the 
segregated portions of the Central Union and make them 
carry the load. However, nothing has yet been done to 
carry out the plan. 

As outlined last spring two new companies were to be 
organized, one to take over the Central Union holdings in 
Ohio and one to take over the Indiana properties leaving 
the present company to handle Illinois. In settlement of 
this transfer of its lines the Central Union was to take 
stock and bonds. 

While nothing was officially stated as to the disposition 
of the other Bell subsidiaries operating in these states, it 
was, and still is, held by those well informed in the matter 
that the Chicago Bell company would be merged with the 


Some $3,000,000 in Floating Debt. 


Illinois organization, and that the Cleveland and Cincinnati 
Bell companies would become apart of the Ohio trans 
action. 

Commenting upon the proposed reorganization at the 
time it was announced, B. E. Sunny, president of the 
Chicago (Bell) Telephone Company, said in reference to 
the possibility of the absorption of his company: ‘That 
proposition has been discussed at various times during the 
last fifteen years. It is not receiving active consideration 
now. However, the Chicago Telephone Co. operates in ten 
counties in Illinois and the Central Union in all the others 
It is not improbable that they will be put together in the 
course of two or three years.” 

So far as known, the A. T. & T. does not hold a control- 
ling interest in the Cincinnati & Suburban company, al- 
though rumors have from time to time been circulated to 
the effect that efforts were being made to secure enough of 
the stock to carry controc!. Most of the stock of the Cleve 
land Bell is held by the Western Telephere & ‘Yslegraph 
Co., in which the A. T. & T. owns a mayorit) slvel: in 
terest. 





Receivership Suit Against Continental Dismissed on 
Ground of no Jurisdiction. 


By consent of counsel the bill filed in the United States 
Circuit Court at Trenton N. J., by the National Exchange 
Bank, of Wheeling, W. Va., against the Continental Tele- 
phone & Telegraph Company will be dismissed by the court 
After two postponements the case was called by Judge 
John Rellstab on Monday and former Attorney General 
Robert H. McCarter announced that counsel had consented 
to the dismissal of the bill. Judge Rellstab consented to 
order of dismissal and the suit ended. 

McCarter & English represented the defendant company 
and former Mayor Frank S. Katzenbach, of Trenton, was 
counsel for the complainant. The suit was brought by the 
bank to recover a balance of $50,000 on a loan of $100,000 
made by it to the company. The bank asked for the ap 
pointment of a receiver and an injunction restraining the 
defendant from paying out money or disposing of any 
assets before the receiver took charge of the property. 

After the.action had been taken in court Mr. McCarter 
said the. dismissal was the result of an agreement between 
counsel because it had been found that the United States 
Court for that district did not have jurisdiction. It is 
not known at this time whether or not another. suit will 
be started. 





Fisk & Robinson Resume Business. 


George H. Robinson, of the firm of Fisk & Robinson 
which suspended on February 1, last, has been reinstated 
by the New York Stock Exchange authorities. The firm 
resumed business this week. The Keystone Telephone Co.. 
of Philadelphia, was interested in the failure to some extent, 
Fisk & Robinson having been fiscal agents for that corpora- 
tion. 





Delaware Telegraph Co. Incorporated. 
The Delaware Telegraph Co. has been incorporated i: 
Delaware, with a capital stock of $100,000. The incorpor 
ators are: S. S. Adams, Jr., J. G. Gray, M. B. Hawkins. 
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of Maryland Telephone Co. 

Among the other questions relative to telephone operation in 
Baltimore which the Maryland Public Utilities Commission 
will undertake to hear and pass on ‘will be the final disposition 
of the Maryland Telephone Company. This concern was pur- 
chased by the Chesapeake & Potomac Bell about two years 
ago, since which time the Bell company has continued the op- 
eration of the former Independent as a separate organization. 

It has been made apparent over and again that the Bell pro- 
posed to ultimately retire tlie Maryland system from the field, 
leaving its own plant as the only one in Baltimore. In work- 
ing toward this end the Bell has, it is charged, deliberately 
given poor service over the Maryland lines, with the intention 
of driving subscribers to the use of the C. & P. 

A typical instance of this is given in a letter sent the com- 
mission recently by the Thomas G. Carroll & Son Company, 
of Baltimore. The letter follows: 

We wrote you August 31 and again September 15 com- 
plaining of the service given us by the Chesapeake & Po- 
tomac Telephone Company, and then when the service had 
been improved Mr. Whitman, of that company, called on 
us and requested that we withdraw our complaints, which 
we did on September 21; but very shortly afterward it was 
as bad, if not worse, and has been ever since. We re- 
peatedly cal! up on the unlimited telephone (the Mary- 
land), and the operator will repeat the number correctly, 
keep us waiting two or three minutes, and then ask us 
what number we want. This frequently occurs two or 
three times before we get the cofnection. But on the lim- 
ited telephone (the C. & P.) we find no such trouble; on 
the contrary, they give us very good service, which makes 
it appear as if the unlimited operator is acting under in- 
structions—so it makes the unlimited telephone almost 
worthless. 

Further evidence of the rate at which the Maryland system 
is being junked and retired is found in a report made by the 
Maryland company to the commission, in response to an order 
requiring the removal from the streets of all dead wire and 
pole lines. This report showed that 30,640 pounds of dead 
wire, approximating 215 miles in length, had been removed by 
the company. 





Keystone Telephone Co. Reports for October and Four 
Months Ended October 31. 

Keystone returns for October are about $5,000, gross, 
ahead of last year, and the net is about $2,000 better. In- 
terest charges were lower, so the company is able to carry 
a heavier amount to surplus. 

We understand that the company has accumulated what 
it considers a sufficient fund to justify discontinuing the 
addition of $4 per station per year to the war chest until 
the property is enlarged, and this also has its due influence 
in building up the surplus, which is considered in some 
Philadelphia financial quarters to forecast a dividend on 
the preferred at no distant date. 

Following is the report in detail, as it is given out by the 
company: 








For —— For Four — 
Month Ended Months Ended 
Oct. 31, Year Oct. 31, Year 








1910. Previous. 1910. Previous. 

Gross earnings ........... $96,345 $91,560 $379,154 $364,411 
Operating Expenses and P 

EE sctandbevscecdeeeed 48,316 45,544 189,538 181,067 

Net earnings ............ $48,029 $46,016 $189,616 $183,344 

Less Interest Charges..... 24,519 24,981 98,159 101,808 

| MORTAR Re Pireee $23,510 $21,085 $ 91,457 $ 81,536 





Cuyahoga Annual Meeting Postponed Until December 27. 

The annual meeting of the Cuyahoga Telephone Company, 
of Cleveland, has again been postponed, this time until Decem- 
ber 27. 





Maryland Public Utilities Commission to Probe Condition 
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Asserts Belief in Bell’s Proposed Cable Trust. 

Commenting still further on the denial of Mr. Hall, of the 
Western Unien Telegraph Co., and the American (Bell) 
Telephone & Telegraph Co., of any plan to form an At- 
lantic cable trust, George Clapperton, vice-president of the 
Commercial Cable Co. (the Postal and Mackay companies), 
said: 

“T presume he means that when his combination is com- 
pleted it will have no competition, except that of the Com- 
mercial Cable Co., because that is certainly what they in- 
tend to bring about. The following extract from the Lon- 
don Standard of October 26 states the facts: 

A new movement is in progress toward the consolida- 
tion of the different cable companies into one great 
trust. Before Christmas the Chairman of the Ameri- 
can Telephone & Telegraph Co. will again visit Eng- 
land, and the deal will probably be completed. 

“As recently as November 4 the Electrical Review, a 
leading electrical journal of Great Britain, spoke’as fol- 
lows in regard to this proposed combine. 

Latest rumors speak of a much more imposing scheme 
than that first promulgated by way of agreement be- 
tween the Anglo-American Telegraph Co. and the 
American Telephone & Telegraph Co. Two or three 
other concerns are named as likely to make parties to 
the arrangement. 

“In reply to Mr. Hall’s prediction that our new five-letter 
cable reduction plan will not be put into operation, I have 
to say that it will be put into operation within thirty days 
after the European governments, which own the connecting 
land lines, have agreed to handle the business on that new 
basis.” 


Grants Extension to American Union Receivers. 

In the United States court at Scranton, Pa., Judge Archbald 
granted the American Union Telephone Company an extension 
on its receivers’ certificates until April. This was done at 
the request of the receivers, Charles West and F. D. Houck. 
The time originally fixed for the sale of the certificates was. 
this month. As it was impossible to arrange affairs to pro- 
vide for the sale at this time, the extension was asked for. 
The petition states that the disposing of the certificates will 
interfere with the proposed reorganization of the company,,. 
when the certificates of indebtedness can be bought in on an 





. equitable basis of settlement. 





A. T. & T. Operates at Loss In Mississippi. 

The American (Bell) Telephone & Telegraph Company, ac- 
cording to its sworn report just filed with the Mississippi 
Railroad Commission, is operating in that state at a loss. The 
report covers the quarter ended September 30. It shows a 
gross revenue of $7,391.06, as compared with $7,180.80 for the 
corresponding quarter of last year, an increase of $210.26. The 
operating expenses, however, were so largely increased as to 
wipe out all this gain and leave a deficit of $1,692.02. Expenses. 
for the quarter this year were $9,083.09, as against $6,485.60 
last year, an increase of $2,597.49. 


Bell to Redeem Maryland Company Bonds. 

The Chesapeake & Potomac (Bell) Telephone Co. has 
notified the remaining holders of the $1,000,000, first mort- 
gage, 5 per cent bonds of the Maryland Telephone & Tele- 
graph Co. that these bonds will be redeemed by the sub- 
scribing company on January 3, 1911, up to January 1, 1911, 
at par and accrued interest, on presentation of said bonds, 
with the unpaid coupon at the National Marine Bank of 
Baltimore. 








Look ahead—think for yourself and act accordingly. The 
man who is not capable of thinking to a purpose is no man at 
all. 





Vice-President Clapperton, of Commercial Cable Co. Again 
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Competition Has Saved Buffalo $8,000,000 


In Big Display Advertisements in Daily Papers Federal (Independent) Telephone & Telegraph Co. Sets 
Forth Tremendous Saving Competitive Operation Has Accomplished for Telephone Users— 
Public Sends More Than 60,000,000 Messages a Year Over Independent System. 


When the public knows what competition has really ac- 
complished in the telephone industry it will be futile to 
endeavor to promote.monopoly. The Federal Telephone 
& Telegraph Company is one of the progressive corpora- 
tions which believes that by giving the public facts and an 
opportunity to check them up and verify the claims of Inde- 
pendents, it immeasurably strengthens its position. Its 
confidence in its own record is but of secondary value 
unless this faith is shared by the public, and for this reason 
it puts the facts before the people and leaves them to 
judge. 

Besides a liberal distribution of attractively printed ad- 





Independent Shield Used on All Folders. 


vertising matter, the Federal company is a firm believer 
in newspaper publicity. The accompanying illustrations 
give some idea of the former. Following is a reproduc- 
tion of the text of a three-column advertisement, occupying 
a full page length, recently published in the Buffalo papers: 
MORE THAN $8,000,000 SAVED. 
A Local Institution has saved Buffalonians more than a mil- 
lion dollars a year for the last eight years. 
Wouldn’t you like to patronize such an institution ? 
Wouldn’t it be to the interest of everyone to do so? 
Wouldn't it pay? 

In 1900 Buffalo had a population of 352,387 and after 20 
years of the greatest business monopoly the world has ever 
seen had less than 6,000 telephones (business and residence 
combined )—mighty poor service, and high rates. 

In 1910 Buffalo has a population of 423,715 and after 8 
years of competition has in the neighborhood of 40,000 
phone subscribers (about equally divided between both tele- 
phone companies) wonderfully efficient service on the Federal 
(formerly the Frontier) System and low rates of charges. 

In 1900 a business or residence telephone charge was 5 
cents to 10 cents per message. A business house with 25 
messages per day (a low use) paid about $400 per year for 
one telephone. A business house with 50 messages -per 
day (a normal use now) paid $700 to $800 per year and 
with a total list of but 6,000 subscribers to talk with. 

In 1910 a business use of 50 messages a day on the Fed- 
eral System is not unusual and the charge for such use if 
figured on the message rate would be less than YZ cent per 
message. 

In 1910 a business man can have both telephone systems 
and can talk with 40,000 subscribers for less than the former 
rates for one telephone with but 6,000 connections, and in 
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many cases, the cost of both services is actually less than 
one-half the former monopoly rates for one telephone. 

In 1900 a residence telephone was so expensive and so 
little used that none but the rich could afford it, and the 
telephone monopoly discouraged telephone development in 
residence districts. 

In 1910 the residence service has been rapidly sought after 
and developed, and there are now many thousands of resi- 
dence telephones at rates which will permit of the service 
of both systems at a cogt actually less than formerly paid 
for one. 

In 1900 there was little telephone development in the dis- 
tricts surrounding Buffalo and western New York, but 
during the past 8 years hundreds of telephone exchanges 
and thousands of miles of long distance lines have been 
built to all parts in western New York. 

In many of these outside districts the Federal Company 
is supreme, having nearly all the telephone connections, 
and in the Buffalo wholesale and retail district the Federal 
Company connects with the great majority of telephone 
users, and is able to handle fully 95 per cent of the long 
distance business of this district. 

In 1900 it costs 50 cents to talk to Rochester, where there 
were then but 1,700 telephone users. 

In 1910 it costs 25 cents to talk to Rochester over Fed- 
eral Company lines with connections to more than 10,000 
telephone users. 

In 1900 Buffalo-Jamestown rate was 60c, now 20c. Buf- 


LEST YOU FORGET 


Oer Long Distance Lines reach, 
exclusively, more than 100,000 sub- 
scribers in Western New York State 
alone, many more than our compet- 
itors can give you in same district,and we 
afford every facility for handling your 
Long Distance Business satisfactorily. 





In 1901 Buffalo had one Telephone 
System with about 6,000 subscribers— 
The service was indifferent. 


In 1909 Buffalo has two. Telephone 
Systems with about 37,000 subscribers 
—The service is excellent and the cost 
less than it was in 1901. 


We are prepared to present to you 
various plans which will be advantag- 
cous to you in your business, such as 

You paid to talk to the following “*Half-hour Service;”” ‘Private Leased 
towns: Wire Service ;’’ ‘‘Monthly Time Mes- 
sage Contracts’’ and ‘‘Special Call Ser- 


In 1901 te 1909 ‘ id 
Rochester - 40c 25e vice contract. 
i . « & $. a 
prea ian 6S ro A request by mail or telephone 
Niagara Falls . . 25¢ 15 Frontier No. 3000 or No. 43 will bring 
eee” ae 4 = our representative to give you details. 


In 1901 there was no competition 
and high rates prevailed. 

In 1909 there is active competition. 

A Folder of Graphic Contrasts. 


Federal Telephone & Telegraph Co. 


332 BLLICOTT STREET 


falo-Geneva rate 90c, now 35c. Buffalo-Erie rate 70c, now 
30c. A saving to long distance telephone users of an 
average of 40 per cent to. 50 per cent in rates of charges 
to all points. 

The Federal System is being used by the public of Buf- 
falo about 60,000,000 times per year, and the public is pay- 
ing less than $600,000 per year for that use or at an average 
of less than one cent for each message carried. 

In 1900 the monopoly’s lowest rate per message was 5 
cents, but was subsequently reduced to 3 cents under pres- 
sure of competition. 

Taking the lowest rate (3 cents) as a basis and figuring 
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only the number of messages carried by the Federal Sys- 
tem, the cost to the public for its telephone service under~ 
a monopoly would be $1,800,000 per year as against $600,000 
now charged by the Federal Company, showing a clear 
saving to the public of Buffalo of $1,200,000 per year. 
Never before in the history of business development has 
so remarkable a change been effected in so short a period 
of time as has taken place in the telephone business in this 
city and western New York during the past 10 years. 
Never before has the public seen so great a commercial 
development, which in so short a time, has actually in- 


creased the facilities and use by about 500 per cent, in- 


creased the efficiency of service by 


a ancameengeagene 
“Competition” in the 
telephone business in this city 
the telephone was a luxury. 


@MPETITION has place: 
it within the reach of all and 
made it a necessity. 


; the plans of the former 
monopoiy prevailed, it 
would till have been a luxury at 
a cost far beyond the reach of 


the public. 


HE American citizen is 
opposed to ‘‘monopolies’ 
or “‘trusts,”” but every dollar 
paid to the “*Bell system’’ help« 
just that much towards re-estab- 
lishing a ‘“Telephone Monopoly,"’ 
which past history has shown to 
mean high rates, indifferent service 
and restricted development 


gee dollar paid for inde- 
pendent service helps to 
perpetuate a competition which 
automatically regulates rates, im- 
proves the service and increases 


the development. * 


an incalculable per- 


HE “Independent ‘Tele 
phone” reaches over 1500 
cities, villages and hamlets in New 
York State alone, through a com- 
prehensive system of long distance 
lines, and has in addition connec- 
tions to all points in Ohio and 
Pennsylvania. 


R 


HE service is prompt and 
efficient, while the rates 
established are fully 60% lower 
than enjoyed before competition 


ay 


ALL Long Distance Opera 
tor for full information on 


rates. 
Wh 


ET us talk to you about our 

“Business Getter,"’ a plan 

that will interest you. Call 3000 
or 43, and ask about it 





Because of Competition 











B_Jcw Comparisons 
the Public is saving over The Hervice vs eacetienr. 
$1,000,000 per annum on the a a ae 
cost of the telephone service 1S Hamburg . 05 Terrytown . 0 = 
they actually use in the City 35 Batavia . . .15 Peekskill » 
of Buffalo. @ Salamanca .20 Newburg a) 
Bienes 2 Patients & We _Holicit Dour Patronage 
a 85 Canandaigua .25 Philadelphia .75 not only on account of our 
Because of Competition 100 Geneva 35 Seranton 9 having been the means through 
the telephone users in Buffalo which you are receiving “more 
are enjoying rates fur long 4) and better telephone service 
distance service 60% lower thao for less monev,"’ but because 
when there was no competition we give you the best Long 
es Toe Long Bistance Mpstem ete 4 cn areeeanateaamead 
at the lowest rates. 
H pou Lived in Mew ore City of the Federal Telephone & 


Telegraph Company is very a 


nd wanted to talk out-of. . 
ne ee comprehensive and reaches ex- 


you would find the rates two 


and three times greater (for clusively over 100,000 subscrib- For all particulars, call “3000” (Free) 
the same distance) than the ers in Western New York Froatier Contract Department. 
rates out of Buffalo. alone. 





Two Other Effective Groups of Comparisons. 


centage, and at the same time decreased the cost by fully 
80 per cent. 

This wonderful change has been effected first by the 
almost superhuman efforts of a number of Buffalo business 
men who believed (against the protestations of the tele- 
phone monopoly) that there was room for great improve- 
ment and extension in the telephone service in Buffalo, and 
that the rates could be reduced, and second and principally 
these improved conditions are due to the wonderful support 
given to the Frontier Company, and later to its successor 
the Federal Company by the public, which support has 
been beyond the wildest predictions of the company’s most 
ardent supporters. 

No new corporation has ever found a more urgent need 
and pressing demand for its service, no public service cor- 
poration has ever passed through its early history with so 
little complaint from the public, and today the Federal 
Telephone and Telegraph Company stands as a_e well 
rounded out organization with its place in the affairs of 
the public of Buffalo and western New York unquestioned 
and favorably recognized. 

These present conditions after 8 years of competition as 
compared with the conditions after 20 years of monopoly 
lead to but one conclusion and that is, that competition 
is as absolutely necessary in bringing out the best efforts 
of a telephone company for the public good as it is neces- 


sary in stimulating other lines of trade to their best en- 


‘ deavors. 


The fact that the Buffalo public uses the Federal telephone 
service more than 60,000,000 times a year is sufficient argu- 
ment for the necessity of telephone competition and the 
benefits to everyone in supporting and increasing its use. 

The highest court of New York state (the Court of 
Appeals) in recently deciding against a monopoly of the 
telephone business in this state said: “There is no stronger 
inducement to the managers of a public service corporation 
to serve the public well than a healthy apprehension that a 
rival concern will do so. It is sometimes argued that the 
presence of two telephone systems in a given district is 
a disadvantage to the community, but one system will 
never be made to reach all subscribers as cheaply as would 
otherwise be the case, if the possibility of competition is 
destroyed.” (Opinion of Justice Willard Bartlett, Chief 
Tustice Cullen and Justices Haight, Hiscock and Chase 
concurring.) 

It is this keen competition supported by all the courts 
of this country and by both political parties that has made 
this country the business center of the world, and it is 
needed fully as much in the telephone business as any other 
in this world. 


—— 


Fourteenth Dividend Paid by Union Telephone Company, 
California, Pa. 

A record of continual dividends since four months after 
starting the company is a strong point for a local telephone 
company. 

At this early period the directors of the Union Tele 
phone Company, California, Pa., found that business war- 
ranted a two per cent dividend, which was mailed to stock- 
holders, and the company for some time continued to pay 
two per cent quarterly. Since July, 1905, it has paid dtvi- 
dends semi-annually at the rate of 3% per cent instead of 
quarterly. The company’s statement for six months, end- 
ing June 30, 1910, shows: 








RECEIPTS. 

Cash on-hand, January 1,-1916.......ccccccorses $ 295.10 
Receipts from tolls, rentals and pin rentals... 2,648.56 

NS ea a ae Neca ie i wll aca beget ce. cho ara eam ao Bae $2,943.66 

DISBURSEMENTS. 

General and operating expenses............... $1,821.30 
PTO, By, Wire cceccccvecsseseseecess 700.00 
Cash Of DOME July Ti, B91...) ceeciscdc cece 422.27 

SG hin tnica-atebinid 3 ue eee kaa OU Wa Gl<.6 &4 Sob wea OA $2,943.66 


This‘company makes a practice of charging off at regu- 
lar intervals for depreciation. It has not as yet estab- 
lished a depreciation reserve, however. : 

The company now has about 400 subscribers with free 
connection to about 1,50¢ telephones in eastern Washing- 
ton county. 





Western Union Inaugurates New Plan to Economize Time 
in Writing to Europe. 

Under a new plan of the Western Union Telegraph Co 
it is now possible for a merchant in San Francisco to dic 
tate a jetter to his stenographer in. the morning. with rea- 
sonable certainty that it will make the midafternoon steam 
er from. New York for Europe. 

The merchant’s letter will be received by the telegraph 
company precisely as a message would be received, trans- 
mitted across the continent at the usual tolls and the copy 
at this end will be placed in a special sealed envelope, ad 
dressed as directed, and rushed to any available steamship 
The only extra charge will be five cents for postage. 

Letters should bear the full address of the foreign corre- 
spondent and must be marked “care ocean mail,”, New 
York, or whatever the port may be. 
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Ideas of the Workers 


Wet Sawdust Between Walls Caused Leak. 

A short local line in a common battery exchange was re- 
ported “noisy, and no supervisory.” Voltmeter tests showed the 
line to be grounded and partially “short,” the reading being 
greater when the testing current was first applied, then 
gradually decreasing. 

By opening the line at the station arrester and then at the 
can top terminal, the trouble was located in the drop wire, 
which ran directly from the can top to the subscriber’s build- 
ing. This drop wire was of “KK,” or No. 14 weather proof 
iron, and was supported on porcelain knobs throughout its 
run on the building. Everything appeared all right to the 
troubleman, but to satisfy himself he pulled the wire out of 
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Failure to Use Whole Porcelain Tubes Caused Leakage Trouble. 











the porcelain tubes where it entered the building through the 
cellar-way curbing. There he found his trouble. 

Che curbing was a double wall of inch boards, and the 6-in. 
space between was filled with sawdust, which had become wet 
from the rain seeping in. The instalier evidently had had diff- 
culty in pushing full length tubes through the sawdust, so he 
used short pieces of tubing, thrust in from each side of the 
wall as shown in the sketch. The dampness soon penetrated 
the insulation of the wires, and the current found a path 
through the wet sawdust from one wire to the other and to 
ground. The substitution of full length tubes pushed entirely 
through the wall cleared the trouble. 


Ingersoll, Ont. Ben}. Olney. 





How Can Wet Cable Troubles Be Located? 
| would like to know if there is a_ perfectly reliable 
test circuit or apparatus of some kind that will locate 
“wet cable” trouble. I have used two different kinds of 
tone tests but without much satisfaction. Please write to 
TELEPHONY. Wire Chief. 





A Telephone Communication—Being a Kiplingesque Dream 
of an Idle Telephone. 
By Leonard Young. 
“This life certainly has its ups and downs,” yawned the 
receiver hook. 
“You shouldn’t complain,’ grumbled the transmitter, 
“think of the talkings to I get.” 
“Why don’t you follow my example?” the generator 
crankily inquired. , . 
“What’s that?” chimed the gongs. 
“Why, make the rounds of the bars, and drown your 
sorrows in current juice,” replied the generator. 


“For shame, you old rounder,” bellowed the gongs; 
“everything doesn’t always run smooth for you. Why, 
only last week you had a bad turn, and the repairman 


-dosed you with castor oil.” 


“Well, that made me oil right, didn’t it?’ retorted the 
generator, “and besides, as the induction coil is so fond 
of saying ‘One good turn deserves another.’ ” 

“Was that remark primary or secondary with the in- 
duction coil?’ asked the receiver hook, as he shook with 
merriment at his pun. 

“Tf you fellows tease me, I’ll go straight ohm,” said 
the induction coil. 

“Is it ’wound here anywhere?” gurgled the mouthpiece 

“Hear! hear!” shouted the receiver. 

“Oh, be still,” the receiver cord peevishly cried, “I may 
not be as much attached to you as you think.” 

“You make me weary,” retorted the receiver, “can’t you 
see you're worsted?” 

“Never mind,’ answered the receiver cord, “I’ve been 
tipped before this.” 

“Hush,” whispered the generator, “here comes the light- 
ning arrester.” 

“Tf you fellows don’t shut up,” thundered the lightning 
arrester, “I’ll convene the cabinet, and have you placed 
in the pay station.” 

“That would be a blot upon my escutcheon,” said the 
receiver hook. 

“Forewarned is iorearmed,” declared the transmitter, 
“so I’m going to follow the door’s example and shut up.” 

All was now silent, save when a volt occasionally 
pushed an ampere through an ohm. 


—* 





Illinois Company Issues Directory, Having Commendable 
Features—100 Subscribers Left Its Competitor. 


The recently issued directory of the Rockford Home Tele- 
phone Co., Rockford, Ill., is designed for practical use by the 
company’s subscribers. The names of subscribers are printed 
on a heavy paper in a clear ten-point type, and the telephone 
numbers are set off in a ten-point black face type, making them 
especially easy to distinguish. A number of advertisements ap- 
pear throughout the directory and on the back cover page. In 
the body of the book the advertisements are run an inch wide in 
the center of the page. TELEPHONY does not recommend this 
position for advertisements, but rather suggests that adver 
tisements be placed at the foot of the page. 

Since Jan. 1 the company reports that it has taken 100 sub- 
scribers from its competitor, the Bell company, and is enjoy 
ing success in every way. L. M. Ellis is president of this com 
pany and James H. Corcoran manager. 





Cincinnati Firm Establishes Free Telephone Service for Its 
Customers in Wide Field. 

The Mabley & Carew Company, of Cincinnati, has just estab 
lished a plan which has been successfully carried out elsewhere 
on a larger or smaller scale, of offering free telephone service 
to their customers over a wide circle of territory, including 
some 100 cities and towns around Cincinnati. Among the 
places included in the new arrangement are Hamilton, Mid- 
dletown, Georgetown, Lebanon and Mason, O.; Aurora, New 
Richmond and Rising Sun, Ind., and Dry Ridge, Ky. 

All toll charges for orders telephoned the firm will be charged 
to the Mabley & Carew Company. The plan will not only re- 
sult in largely increasing the business done, but will greatly 
facilitate shopping in the suburbs and adjoining towns. Inci- 
dentally it will appreciably swell the receipts of the telephone 
company. 
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New York Public Service Commission to Continue Tele- 
phone Hearing December 14—Manhattan-Brooklyn 
Rate Main Issue. 

The Public Service Commission’s investigation into the 
charges of alleged excessive rates maintained for toll service 
by the New York Telephone Company between boroughs of 
Brooklyn and Manhattan, which was commenced recently 
in New York, was of a preliminary character and an adjourn- 

ment has been taken until Dec. 14. 

At the preliminary examination Chairman Frank W. Stevens 
summoned Union N. Bethell, president of the New York 
(Bell) Telephone Company, to the stand. Mr. Bethell assured 
the commissioners that the service rendered was the best in 
the world. The solid array of Brooklyn complainants, how- 
ever, did not agree with this statement and voiced unanimous 
protest. 

Among those who argued against the rate of ten cents 
charged a Brooklyn subscriber for a Manhattan call were: 
F. A. Burrell, of Schiefflein Co., chairman of the telephone 
committee of the Board of Trade and transportation; Russell 








Bell Service Is Better 


Than Any Other 
Service 
New Reduced Toll Rates 
FROM 
Jamestown 

° (G3 Minutes) 

To Bradford. . SSF hte. — aide 
To Buffalo..... / je eee 20 cents 
To Dunkirk ... SF....4........ 20 cents 
VO Be. 00088 ¢ ?....q...20 cents 
To Olean...... 42....: "rer 15 cents 
. To Salamanca. 3@.....: 15 cents 
To Union City.. #&@....9%........ 20 cents 
To Warren..... - | a eee 15 cents 


To Wellsville... 7. ...%..a....28 cents 


Anybody Can Be Reached 


Every Bell Telephone Is the 
Center of the System 





New York Telephone 
Company 




















Bell Card Showing Low Rates from Competitive Points. 


Benedict, attorney for a number of Brooklyn civic organiza- 
tions; Dr. George W. Brush, president of the Brooklyn 
League; Stephen W. Dodge, president of the South Midwood 
Residents’ Association; Christopher Clarke, of the Flushing 
Association, and Herbert A. O’Brien, of the Jamaica Citizens’ 
Association. 

No conclusion was reached as to the principal point at is- 
sue—the Manhattan-Brooklyn rate. Mr. Bethell was apparently 
very frank with the commission, but could offer no justifica- 
tion for the ten-cent charge between the two boroughs, when 
messages over much longer distances were charged for by the 
company at one-half that price. 

Asked what the controlling consideration was in fixing rates, 
Mr. Bethell replied: “We simply use our business sense, being 
governed by the cost of the service and the value of the serv- 
ice to the subscriber.” 
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“By the value of the service, do you mean what the traffic 
will stand?” 

“Yes, if you use that phrase in its right sense. Not what 
it will not bear.” 


From which it would appear that Mr. Bethell is willing to. 


force the rates as high as they can possibly be held without 
arousing too violent protest from his subscribers. The state- 
ment is regarded as significant, and the commission in its 
further hearings will endeavor to determine just what a fair 
rate should be. 

In this connection it is interesting to note the wide variation 
in Bell rates which prevails up-state, and which will doubtless 
be called to the commission’s attention when the hearings are 
resumed. The New York Telephone Company, at Jamestown, 
N. Y., recently issued the card which is here reproduced. The 
distance in miles, which the company did not print, are illumi- 
native. For instance, it is shown that a charge of twenty-five 
cents is made between Jamestown and Bradford, a distance of 
forty-five miles, while the rate between Jamestown and Buffalo, 
a distance of seventy miles, is only twenty cents. Other com- 
parative deductions may be made, all of which indicate that 
Mr. Bethell’s statement was in accord with the facts—charges 
are fixed at “what the traffic will bear,” in this particular 
instance allowing for the modifying effect of strong and effec- 
tive competition, which does not obtain in New York City. 





Municipal Regulation of Telephone Rates and Modification 
of Bell’s Schedule Indicated at Recent Com- 
mission Hearing. 

Municipal regulation of the Bell telephone rates at St. 
Joseph is forecasted by proceedings at the hearing held 
recently, at which representatives of the Bell and Home 
companies were present and testified before the commission. 

J. W. Gleed of Topeka, general attorney for the Missouri 
and Kansas (Bell) company, is characterized in reports of 
the hearing as an apparently willing but evasive witness. He 
spent two hours on the witness stand protesting against low- 
ering the rates of his company. 

Rates proposed by the Board involve a reduction of the Bell 
business direct line rate from $60 to $40. At present the 
$60 rate is subject, to a 15 per cent reduction on 5 year 
contracts, and a 10 per cent reduction on 10 year contracts. 
The Home rates stand unchanged. 

The proposed rates are as follows: 

Business telephones, individual unlimited service, $40 per 
annum: individual (incoming calls only) $30; two-party lines, 
$35; four-party line, $32; extension sets, $6. The principal. 
change in business rates is for the individual unlimited serv- 
ice. The Missouri and Kansas now charges $60. for this, with 
a reduction of 10 per cent on three-year contracts and 15 
per cent on five-year contracts. The proposed schedule makes 
a flat rate of $40 for both companies. 

Residence rates—Individual or main line, $30 per annum; 
two-party line, $24; four-party line, $22; extension sets, with- 
out bell, $3; extension sets, with bell, $6. The residence rates: 
of both companies have been the same for the last two years, 
the Missouri and Kansas company having reduced its charge 
for such service from $36 to $30 of its own motion. For a 
two-party line the service of the M. & K. is now $1 less than 
the Home, hence the Home in the new schedule of rates has 
been asked to make this slight reduction. 

Private branches—Trunk lines, $40 per annum; incoming 
trunks, $30; switch-boards (rental), $36; branch stations, $12- 

The commission made a cut in the charges of both com- 
panies for extension sets. The Home company now charges 
$6 per annum for extension sets, without bell, and $12 for 
extension sets with bell. These rates were cut in two. The 
M. & K. has been charging $12 for extension sets without bell 
and $15 with bell. 
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Eminent Domain in Massachusetts 


A Statement of the Telephone Company’s Position in the Discussion of the Proposed Law Granting the 
Right to Operators of High Tension Lines—The Company’s Own Idea of a Proper Law— 
Getting Action from Village Boards. 


By H. S. Knowlton. 


The Massachusetts Legislature of 1910 passed an act 
(Chap. 55) providing for an investigation by the Massa- 
chusetts Gas and Electric Light Commission of the laws 
and conditions bearing upon the transmission of electricity 
in bulk in the state, with particular reference to interurban 
high-tension transmission. The Board is required by the 
act to report its conclusions regarding the necessity of 
new legislation to the Legislature of 1911, which will 
assemble in January. Central station and power companies, 
particularly those dealing with hydroelectric energy, have 
been much interested in this investigation, and the most 
important question that has arisen in it has been that: of 
granting the right of eminent domain to public utility com- 
panies. Interests identified with the Amherst Power Com- 
pany and the Connecticut River Transmission Company 
have submitted drafts of legislation to the Board providing 
for the granting of the right of eminent domain under the 
Commission’s supervision, in the same general way that 
the right is given to electric railroads under the jurisdic- 
tion of the Massachusetts Railroad Commission. The prin- 
cipal opposition to the granting of the right of eminent 
domain under the terms of the bill filed with the Board has 
been voiced by Alton D. Adams, of Worcester, Mass., coun- 
sel for the town of Leominster. Mr. Adams contends that, 
unless the electrical supply given the right of eminent do- 
main shal! be sold to all comers, the taking of land under 
such an act will be unconstitutional on the ground that 
the company is not rendering a genuine public service. 
Che matter rests at this point pending a continuance of the 
hearings. 

At each of the four hearings which have been given, the 
position of the New England Telephone & Telegraph Com- 
pany has been presented to the Commission by its coun- 
sel, Mr. Matt B. Jones, of Boston. In the following para- 
graphs a resume of Mr. Jones’ discussions of various mat- 
ters in the Board’s purview is given. Mr. Jones opened the 
company’s case by stating that the company felt that it 
had a legitimate interest in the proceedings, because the 
same statutes which govern the location and _ construction 
of electric light plants govern the location and construction 
of telephone plants 

Eminent Domain Would Take Power Lines Of Highways. 

The telephone company wants the power companies to 
have eminent domain because of their dangerous circuits. 
Mr. Jones said that his clients believe that it is unsafe for 
their lines to be mixed up on the highways with circuits 
carrying currents of from 10,000 to 50,000 volts. Good con- 
struction should be employed by these transmission com- 
panies. He had found the Connecticut River Transmission 
Company very much alive to strong construction at points 
where it comes in contact with the New England system. 
Speaking of the dangers of high-tension crossings, Mr. 
Jones cited an accident which occurred some time ago in 
Illinois where a high-tension line was thrown down by a 
storm and crossed with a telephone line. Two railway 
stations, with the accompanying telegraph stations, were 
destroyed, and the telegraph systems of a considerable 
part of Illinois and a part of Indiana were put out of com- 
mission for some little time. These risks furnish reasons 
why the New England company would like to see the high- 
tension lines built on private rights of way. 


The New England company stated that all the reasons 
that apply in favor of granting the right of eminent. domain 
to power companies apply equally to telephone companies. 
Telephone companies today are public utilities, under all 
the disabilities of the companies which have rights of emi- 
nent domain. No such rights exist in Massachusetts. 
Some of the states in which the telephone company oper- 
ates have granted rights of eminent domain. These tele- 
phone lines are largely on the highways, having grown up 
from small things. The telephone line of 20 years ago 
was a very different thing from the through trunk line of 
today. It did not formerly interfere much with trees, but 
with the growth of the business the construction of heavier 
lines has become necessary. It is an extremely difficult 
matter today to construct lines along our highways because 
of the trees and the natural desire for their preservation. 
On the other hand, it is next to impossible to build a line 
on a private right of way under present conditions of ob- 
struction. Mr. Jones said that the clients he represented 
would in no sense be demanding anything drastic in the 
way of the right. He felt that any bill on these lines 
should be worked out with great conservatism and care. 
He was certain that many trunk lines which are today upon 
the highways and which are troublesome and_ unsightly 
could be put upon private rights of way were such a power 
granted to the company. 

Views on Joint Use of Poles. 

Chairman Barker of the Commission suggested that Mr. 
Jones might have something to say with regard to the 
construction of cross-country underground lines, and also 
with respect to the joint use of poles by telephone and 
other companies. He said he would be glad to know 
whether there is any uniformity of practice with respect to 
the method of such joint occupation or whether there was 
any suggestion of counsel in respect to that authority which 
is sometimes exercised by municipal officials in relation 
to the problem. Mr. Jenes replied by stating that in re- 
gard to placing lines underground the telephone com- 
panies have been a little ahead of public opinion, and 
that the work is being prosecuted as rapidly as possible. 
A very large percentage of the New England company’s 
total wire mileage in Massachusetts is underground. There 
are limitations, however. notably the difficulties with re- 
spect to long-distance transmission underground. Un- 
broken underground trunk lines for telephone toll service 
now extend from Boston to Salem, Lowell, Worcester and 
Brockton. There is also an underground line from New 
Haven to New York, which is among the longest in the 
country. The expense is very great. As the length extends, 
the transmission difficulties increase, and the quality of 
service tends to fall off. 

Regarding the joint occupation of poles, Mr. Jones said 
that there is a very great desire that poles should be so 
used, but that the company feels that the union of high 
and low notential lines in that respect is undesirable from 
all standpoints, although there are many joint lines in use 
in the state. These are substantially uniform so far as the 
New England company is concerned. The use is always 
under contract between the various companies. For a 
number of years substantially all the contracts have been 
made under specifications that have been approved by the 


699 















700 TELEPHONY 


engineers and by the fire underwriters, designed to secure 
the maximum degree of safety. The company- would feel 
it to be a very great evil if it were to contract for the 
joint use of pole lines except under such conditions and 
limitations. The public service commission of a neigh- 
boring state (Verrmcnt) has laid it down as a desirable 
feature that so far as possible high and low potential pole lines 
should be separated by the width of the street, but that 
where such construction is impossible, joint construction 
should be brought about only under carefully framed 
specifications approved by high grade engineers. Mr. 
Jones said that a practically uniform percentage of death 
among linemen arises from the joint use of lines. It is a 
condition forced upon the company and which it strives 
in all its power to avoid, but in some cases it seems im- 
possible to overcome it. The older and more experienced 
linemen are usually the victims. 
Telephone Companies Logically Entitled to Right of Eminent 
Domain, 

At the second hearing Mr. Jones contended that he was 
unable to see any difference of principle existing between 
companies transmitting electricity in bulk and those trans- 
mitting it not in bulk, but for use by the public. The 
telephone companies believe that the right of eminent 
domain goes naturally with the application of public serv- 
ice. He felt that the proposed bill presented by the power 
interests did not include all the companies logically entitled 
to receive eminent domain rights. Proper safeguards 
should, of course, be adopted. The New England com- 
pany is having it brought home to it that there is a rela- 
tion between the cost of service, investment and price. 
Anything which tends to reduce the cost of service to the 
company tends in the long run to benefit the public. Mr. 
Jones said that he could probably not put his finger on a 
single line in the state today and say that if he had had 
the right of eminent domain to set three poles across 
John Smith’s property it would have resulted in the reduc- 
tion of telephone rates throughout the state, but when 
the aggregate of all the instances was pointed out it might 
be impressive. 

An Aid to Friendly Settlement of Right of Way Compensation. 

Mr. Jones said that the very existence of a right like 
this is a benefit, even though it may never be invoked. 
There has been on the statute books of Maine, for up- 
wards of 20 years, an act which gives the right of eminent 
domain to telephone companies, and yet the speaker had 
never known a telephone company to invoke that right. 
But that statute has its effect in enabling the company to 
deal with persons owning private property across whose 
land the company desires to pass. About two years ago 
the state of Vermont inaugurated a public service commis- 
sion law and incorporated into it a provision which prob- 
ably gives to electric light and telephone companies the 
right of eminent domain. The most important trunk line 
of the New England company was under reconstruction 
at.that time, and the work through one town was consid- 
erably held up on account of the company’s absolute in- 
ability to purchase rights of way at any price across three 
or four landowners’ property. Within a few weeks after 
the passage of the act the company was enabled to agree 
on prices which seemed then to these people absolutely 
fair. The company has never had in that state to invoke 
the actual operation of such a law, but it does result in 
bringing people together. Any right of this kind must 
in its statement in the statute be general in its terms. No 
legislature or commission can pretend to foresee the actual 
exigency which may arise to limit a statute of this kind. 
Mr. Jones contended that if the right of eminent domain 
is given subject to having the actual exigency determined 
by the proper public tribunal (as the Commission), the 
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public right is amply determined and conserved, and that 
the right under discussion ought not to be limited to a 
single trunk line of a high potential power company, but 
should be given generally to companies of this kind, and 
to electric light and telephone companies. It may be just 
as important to the public that a small branch line be built 
as a main trunk. There may be a real exigency in that 
case, and, on the other hand, the construction of a big line 
may present no exigency that would appeal to any review- 
ing board. Mr. Jones said that the simple question is 
whether it is a good thing for John Smith to be able to 
hold up a public corporation because he does not want 
it to cross his property. . That is preventing the use of 
the service at some point beyond and the construction of 
the line at a reasonable price, and from a public point 
of view the power of eminent domain ought to be exer- 
cised. 
Law Proposed by Telephone Company. 

At the third hearing Mr. Jones submitted a tentative 
bill to include telephone companies, in the form of an 
amendment to Chap. 122 of the Revised Laws of Massa- 
chusetts. This proposed amendment reads as follows: 


“Every corporation subject to the provisions of this act may 
purchase or may take and hold as for public uses land or rights 
in land necessary for the construction of its lines, subject, how- 
ever, to all provisions of this act; but no such corporation may 
make any taking of land or rights in land within the limits of 
any public way in this Commonwealth. Land or necessary rights 
therein may be taken, and damages shall be estimated and se- 
cured, determined and paid in the manner provided in Sections 
83 to 89, Section 91, Sections 93 to 97, and Sections 99 and 100, 
of Part II of Chapter 463 of the Acts of 1906. Before any taking 
is made the corporation shall apply to the commission having 
jurisdiction over its affairs for a certificate that public con- 
venience and necessity require the construction of the line or 
lines proposed to be constructed, and shall furnish to the com- 
mission such sworn statements of its financial condition, and 
such maps or plans of the proposed line or lines, and such 
further information concerning cost and manner of construction 
or otherwise, as the commission may require. If such certificate 
is refused, no further proceedings shall be had, but a new ap- 
plication may be made by the corporation after one year from 
the date of such refusal. In case the commission grants the 
certificate herein specified, the corporation may within sixty 
days apply to the mayor and aldermen of the city, or the select- 
men of a town, within which it is proposed to make such taking, 
for an approval of the route of the line in such city or town and 
the proposed manner of crossing any public ways, and proceed- 
ings thereon shall be had in the manner provided in Section 2 
of this act. 

“In case no approval is given by said mayor and aldermen or 
selectmen within sixty days after the filing of the application 
with them, the said corporation may at any time within thirty 
days after the expiration of said sixty days appeal to the com- 
mission which granted the certificate herein specified to approve 
said route and manner of crossing. Such corporation shall within 
one year after said approval is given record in the registry of 
deeds for the county or district within which any taking is made, 
a description sufficiently accurate for the identification of all 
land within said county or district, or of all rights of easements 
therein, taken under authority of this act, with a statement of 
the purpose for which the same are taken, signed by the presi- 
dent of the company. The recording shall operate as a taking 
of the real estate or rights or easements therein described. 
No taking shall be valid unless it is recorded in accordance 
with the provisions of this section, and such taking shall be- 
come null and void unless said line is constructed over, upon 
or in such particular piece of land within one year from the 
date of such record, but the commission at any time within 
said year, after public notice and a hearing, may extend such 
time, if, in its judgment, due diligence has been exercised by 
the corporation and such extension is consistent with the public 
interest. No corporation shall construct its lines across any 
public way, railroad or other wire line under the provisions of 
this section, except in a manner and with safety devices ap- 
proved by the commission having jurisdiction over its affairs.’’ 


Mr. Jones said that quality of service and cost of main- 
tenance are both involved in the continuance of toll lines 
on streets hampered by thick foliage. It is more and 
more necessary to remove these trunk lines to private 
rights of way, and yet it is becoming increasingly more 
difficult to negotiate for such rights. In a neighboring 
state the toll service of a very considerable portion of 
the entire state has for several years been seriously im- 
paired by the close proximity of high tension power lines 
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and long-distance telephone lines upon the same highway, 
neither company being able to move from the roadway 
because of the absolute inability to purchase private rights 
of way. The passage of a statute by that state of the 
nature under contemplation in Massachusetts has enabled 
the companies to make satisfactory negotiations, and the 
difficulty is being removed. Mr. Jones then discussed the 
rules of the English Board of. Trade regarding high ten- 
sion lines crossing highways, railroad rights of way, etc., 
and emphasized the rule of the British Post Office De- 
partment that high or extra high pressure wires cannot be 
carried alongside roads, but must be carried across open 
country. 

At the fourth hearing, which was held on October 10, Mr. 
Jones spoke of the practical difficulties of present laws 
relating to locations, and emphasized the present insist- 
ence of local authorities that one line of poles shall be 
made to support the wires of several companies of differ- 
ent type. He stated that while the companies are trying 
to meet the wishes of local authorities, in certain cases 
this practice is unsafe, and in every case of joint pole 
usage there is probably an element of risk. That can be 
taken care of to some extent by specifications, but it was a 
question in Mr. Jones’ mind whether any joint lines should 
be permitted in the state except under specifications that 
have been approved by some competent board having 
authority in the matter; but in any event if the risks of 
construction are to be saddled upon the companies as at 
present, they ought not to be compelled to take the risks 
incident to improper location of poles by reason of silence 
in the statutes on that point. The New England com- 
pany is constantly obliged to make attachments to poles 
of electric light and street railway companies where the 
former has no ownership in the poles. The wires are 
simply attached under a temporary arrangement and a 
rental paid. There are many instances of more perma- 
nent arrangements where both parties undertake at least 
to assert joint or common ownership in the poles; where 
neither company pays rental but both share in the cost 
of maintaining the lines. The question is whether there 
should be any difference of procedure; whether there 
should be any appeal to the public authorities for the 
right to place wires under the rental arrangement on the 
poles of another.’ The statutes are silent here. Another 
question is how far a company ought to apply to the 
local authorities if it is placing its wires on some one 
else’s poles and using fixtures belonging to others, and 
yet the public might have an interest if a line of poles 
was erected and some one came along and proceeded to string 
two or three electric light wires on it. There might be an 
interest on the part of abuttors if the telephone company should 
come along and put on a couple of ten-pin cross arms to string 
wires. Another doubtful point is the granting of a hearing in 
the case of a joint owners’ or joint maintenance agreement 
where both companies apply to the public authorities for a lo- 
cation, the issue being to whom the hearing shall be granted. 
Despite the safe practice of both companies trying to secure 
a hearing, it is in many cases almost impossible to get 
the local authorities to give the hearing, for the reason 
that it seems to them an unwelcome and often an un- 
necessary task. The theoretical remedy may be in the 
courts, but Mr. Jones urged that the statutes be amended 
to provide for such cases. A similar situation exists in 
regard to underground locations, although the Massa- 
chusetts Supreme Court decided in the case of the Metro- 
politan Home Telephone Company in 1909 vs. Emerson 
that such hearings are necessary. 

In spite of this decision there are many municipalities 
which today refuse to give any hearings on the question 
of granting locations for underground lines until they 
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have been most strenuously labored with. They deem it 
unnecessary and assume that the public is not interested. 
From the passage of the underground wire act of 1903 to 
the above decision in 1909, there was not a little conduit 
laid in cities having no conduit acts where hearings were 
not granted, all parties in interest proceeding under an 
entirely honest, though mistaken view of the law. Mr. 
Jones said that this defect should be remedied. Closing, Mr 
Jones said that the provisions of the existing law for the 
marking of wires are unduly severe and criticised the doc- 
umentary authorizations of locations obtained in certain 
instances from municipal authorities. Marking poles and 
stenciling cross-arms answers all needs except where the 
wires of different companies occupy the same cross-arm. 
At the close of the hearing Mr. Jones stated that he would 
confer with Mr. Everett W. Burdett, Boston, counsel for the 
Massachusetts Electric Lighting Association, and submit sug- 
gestions for the improvement of the existing statutes so 
far as they apply to the interests of telephone companies. 


At the hearing on Oct. 31, Mr. M. B. Jones, counsel for the 
New England Telephone & Telegraph Co., submitted recom- 
mendations .for new legislation in connection with the loca- 
tion and use of pole lines. The recommendations were largely 
in the form of amendments to existing statutes. They provide 
in addition to existing powers, that a company may construct 
lines under and across public ways and waters, and for the 
construction of conduits and for the protection of its wires; 
that the municipal authorities shall give a company a writing 
signed by the city clerk or selectmen specifying where con- 
duits or poles may be located, and unless regulated by ordi- 
nance, the kind of poles and the height at which wires at- 
tached to poles may run; and that a public hearing shall be 
held on such petitions, except for leave to erect wires across 
a public way. No permit is to be required for making house 
connections. The municipal authorities may, upon the peti- 
tion in writing of two or more companies subject to the pro- 
visions of the act, authorize, without notice or hearing, such 
companies to attach their wires to the existing poles of either 
party to the petition. Similarly, authority may be granted to 
any company to attach its wires to any tree within the limits 
of a public way. A further section provides for the marking 
of each pole supporting wires or cables with the initials or 
name of the owner, with the designation of cross arm and 
wire ownerships by lettering and tagging where poles or 
cross arms are used in’common by two or more companies. 


Bell Company in Wisconsin Working Old Transmitter 
License Game. 

Although for a long time the Bell company in Wisconsin 
gave all kinds of concessions to strongly entrenched Indepen- 
dent operating companies in order to secure connections, it 
seems to be going back to the old monopolistic, discriminatory 
methods of extorting a license fee for the use of transmitters 
and receivers when it has the upper hand over a new organ- 
ization. 

Word has recently come of a particular instance where 
connection with a small company which desired toll service 
would not be established until it would agree to equip its 
instruments with Bell transmitters and receivers. The excuse 
for this was, in the old days, that the Bell transmitters and 
receivers were the only ones which would talk over long 
distance lines, but this was exploded Jong ago when the Inde- 
pendent manufacturers got to making better transmitters and 
receivers than the Bell factory, and every one realizes that it 
is simply a question of using the advantage it has in the owner- 
ship of toll lines to make the Wisconsin farmers pay a few 
extra dollars which in turn are shipped out of the Milwaukee 
treasury to the Wall street people who control the telephone 
trust. 
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Pennsylvania Railroad Commission Takes Up Hotel Pay 
Station Charges in Philadelphia—Reveals Dis- 
crimination in Rates. 


In the recent case brought before the Railroad Commission 
of Pennsylvania by the Travelers’ Association of America 
against the Bell Telephone Company, because of discrimination 
in the matter of telephone rates for hotels, the hearing was 
limited to the testimony of but one hotel—Green’s. For this 
reason the Travelers’ association will renew the contest made 
to compel a uniform charge for messages sent from pay sta- 
tions in hotels and other places. 

In the case of Green’s Hotel, last May the proprietor entered 
into negotiations with the Bell company looking to a‘ reduction 
of rates to 5 cents per call. 

According to testimony before the commission, the company 
refused to install a system of telephones to connect directly 
to the switchboard for the charge of a nickel, and the refusal 
was made the basis of the hearing. 

In an interview concerning the contention of the association 
that different rates are being charged by the Bell company, 
the chairman of the Railroad committee of the Pennsylvania 
State Division of the Travelers’ Protective Association, said 
that the contract which Green’s Hotel had with the Bell peo- 
ple showed such evidence of discrimination that his associa- 
tion had decided to take the matter before the State Com- 
mission in the hope of having such abuses corrected. 

It is also contended further’ discrimination can be shown 
from the fact that some of the hotels receive a commission on 
long distance or toll messages. In addition to this, Green’s 
has not been offered the rate put into effect recently and which 
would admit of five-cent calls from the hotel and would not 
cost them what they are forced to pay today. R. R. Boggs, 
chairman of the Railroad Committee, said recently: 

“Mr. Kinsey, manager of Green’s Hotel, testified that the 
cost to them of a telephone call is between eight and nine 
cents. If offered the new rate of the telephone company of 
9,600 calls, one switchboard, two trunk lines and two stations 
at $318, with additional calls sold in blocks of 900: at two 
cents a call, they would be able to sell calls at five cents and 
not meet with the loss of money experienced under the pres- 
ent contract. But the company does not seem desirous of 
offering this rate to hotel subscribers. 

“Discrimination is also shown in the difference between 
charges to hotels and department stores. Hotels are charged 
three cents for each call over their wire, rented at $36 for each 
switchboard, and $36 for each trunk line, whereas department 
stores pay two cents for each message and pay a rental 
of $36 for each switchboard and $24 for each trunk line, show- 
ing a difference of one cent for each message, which on 100,- 
000 messages means $1,000 over and above what the department 
stores pay. 

“The same disparity is to be seen in the contracts held by 
the department stores. In one of the largest of these stores 
they are given a switchboard, station and trunk line free. 
This store has 2,000 pay stations, for which they do not pay 
anything, whereas Green’s Hotel and other places of the same 
kind pay $6 for each station. The store I have mentioned 
does pay three cents for each call, but does not have to 
guarantee any number of calls. Green’s must guarantee a 
certain number of calls, as do most department stores. 

“Mr. Berry said on the stand that these 2,000 telephones 
had been: placed in this store as an experiment, but just the 
same they were placed there under a ten-year contract.” 


Santa Monica Bay Home Company Outlines Comprehensive 
Plans for Extension. 





The continued progress of the property of the Santa Monica 
Bay Home Telephone Co., Santa Monica, California, of which 
W. J. Stadelman, is general manager, has been assured by 
recent action of the Board of Directors approving a plan 


Vol. 59, No. 24. 


submitted by the stockholders’ committee for raising funds 
to pay outstanding loans, and to make important extensions 
and betterments. ' 

The plan adopted provides for the refunding of certain 
shares of preferred stock by the issuance of bonds. The 
character of the property is such that it should be capable 
of showing first class returns on the expenditure of sufficient 
money to take care of business in sight, and keep up the de- 
velopment, without which no telephone company can thrive. 
The physical plant is in good condition, and new business 
is coming in as rapidly as it can be cared for. Two hundred 
and sixteen new telephones have been installed since January 
1, 1910, and applications for considerable more are now on 
hand. The total number of telephones in service is now 1,404. 
Gross receipts of the company amount to $2,500 per month, 
and fixed charges including interest, insurance and_ taxes, 
rent, power, salaries and wages, amount to $1,685 per month. 

The business of the company has increased 18 per cent 
during the past year, while operating expenses have only in- 
creased 5 per cent. Mr. Stadelman is a thoroughly compe- 
tent And widely experienced telephone manager, and_ his 
presence as the operating official in charge of the property 
is in itself a guarantee of sound business methods and good 


returns to investors. 





Five Thousand Dollars Advance Over 1909 in Six Months’ 
Returns at Joplin. 

The growth of the Independent telephone system at Joplin, 
Mo., which is part of the Gary system, is again indicated by 
the statement for the six months ending September 30, 1910. 
As will be noted the advance in gross earnings was $9,061.51, 
and that this is materially interesting to the stockholders is 
shown by the comparison with expenses, which increased only 
$2,207.28. 

The following is the statement as given out by Mr. Theo- 
dore Gary, president of the company: 

—Six Months Ended— 











Sept. 30, Sept. 30, 

1909. 1910. Increase. 
re $64,178.63 $73,240.14* $9,051.51 
Orr rrr ere 39,688.48 41,895.76* 2,207.28 
a eer re $24,490.15 $31,344.38 $6,854.23 
Bestewest Gm HOMES ... ccccccccece 13,730.00 15,605.00 1,875.00 
Balance for dividends or better- 

NE hee hie he eee oda ke ke og d $10,760.15 $15,739.38 $4,979.23 
Number of telephones in use and 
owned by the company........ 6,070 6,759 689 
EEE OTE CEES TTT CPOE OT $ 22,493.43 
a es ado ds SMe ds BPS OOS $617,000.00 
EGGS GCWROE BY COMMIT... ccc cccccccccccce 78,000.00 
—— 539,000.00 
CTE GR GUO so 5 cc scncccctccescces $750,000.00 


ee as i wae abe tees tees ew meses 374,250.00 


*Tolls not included. 





The real value of a trade publication lies in the fact that 
it becomes an exponent of the industry it espouses. It 
should have the generous support of all those who are de- 
sirous of noting progress; and as one means to this end, 
each subscriber should gladly send in whatever news he 
can. 





Telephone Attendants for Onio General Assembly. 

Soon after the curtain is run up on the opening day of 
the Ohio general assembly, a resolution will be introduced 
providing that both houses provide telephone attendants 
instead of allowing telephone companies to provide them 
for the members as heretofore. The roll call on the reso- 
lution will be the first test of Harvey C. Garber’s strength 
in the house. The resolution will be for the purpose of 
preventing the recurrence of such scandals as developed 
last session in the fight over the Elson telephone merger 
bill. 
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Oh, You Little Blue Bell! 


Texas Boosters Hand It to the “Universal,” Then Boost It Some More—The Way Dallas Treats Belated 
Efforts to Be Decent After Competition Arrives—The Southwestern Bell as Host—Reprinted 
from recent issue of Dallas Dispatch. 


OH, SWEET PICKLES! ’PHONE CO. WILL NOW 
“RECEPTION” ITS SUBSCRIBERS. 


“The way to a telephone subscriber's good will is by his or 
her stomach.’—New motto of the Bell Trust’s local: tentacle. 
aK * OK 
“Feed the brute.’—Time honored maxim for domestic hap- 
piness. 
* * * 

“A dainty lunch is cheaper than obedience to the law.’—From 

“The Musings of a Franchise Grafter’ (Unpublished). 
* ok ok 

Well, the world isn’t exactly coming to an end, but it is 
a fact that the Southwestern Telephone Co. is going to do 
something for its subscribers. 

Yes, indeed, regardless of the score of police court 
charges, regardless of the writs of injunction that were NOT 
issued, regardless of the habeas corpus proceedings now 
pending at Austin, the Bell telephone company is not sore 
—far be it from such. In fact, it is feeling real good. And 
to show its appreciation for the dear, plain pee-pul it is 
going to have them by relays at a series of recherche 
functions which Beau Monde doubtless will report and 
endorse and the prettiest girls will be the reception com- 
mittee and the Haskell avenue exchange will be the scene 
of the charming afternoon events. 

Thursday afternoon of each week, unless the company 
changes its mind—or has it changed from Boston—“there 
will be a reception for subscribers” at the exchange, ac- 
cording to the announcement telephoned to The Dallas 
Dispatch by a sweet-voiced young woman who introduced 
herself as a chief operator. In effect, she added: 

“The company, beginning today, will have one of these 
receptions each Thursday. The subscribers from the vari- 
ous sections of town will be invited in succession. Six 
young ladies will be on the reception committee and will 
take the guests through the building and show them how the 
exchange is operated. Refreshments will be served. There 
will be: 

THE MENU. 
Chicken Salad 
‘Cheese Straws Sweet Pickles 
Coffee 
Bell Ice Cream with Cakes 
Bonbons 

“The blue and white colors will be used. There will be 
ferns and cut flowers. Will you please send a reporter?” 

Will we? We certainly’ will. We will send a reporter 
whose telephone has not been cut off because he thinks 
the telephone company ought to obey the law and give 
30 days’ credit. 

Hastily The Dallas Dispatch reporter selected consulted 
works on “Proper Pointers for Plain Pee-pul” and “How 
to Seem Pleased When You’re Mad,” and he finds that 
when one is eating the chicken salad and Bell ice cream 
of an octopus, it is very bad form to complain about bad 
telephone service. On the other hand, it is pronounced 
very good form to say everything is “lovely.” It would 
not. be in good taste to declare you hope the city will 
win all the cases the telephone company is making it 
fight in*court. If any one says he or she hopes Judge 
Foree, who refused the first injunction, will choke, it will 


be considered clever to chuckle as though you hoped so, 
too. 
* * * 

It now looks as if it were up to the gas company, elec- 
tric light company and five street car companies to serve 
free meals to their patrons, too. 

Is the lower cost of living coming? 

Why, certainly! 





W. A. Wynne, Independent Manager, Gives Raleigh a New 
Title of Fame. 

Everybody knows by this time that W. A. Wynne, who 
has given to Raleigh, N. C., the benefit of his originality in 
various telephone ideas, has cut into operation his new 
“instantaneous service.” How this works from the sub- 
scriber’s standpoint is shown by Fig. 1. 





TO CALL. 


PLACE RECRIVER TO EAR AND CALL IMMEDIATELY 
THE NUMBER WANTED. 


DO NOT WAIT FOR OPERATOR TO ANSWER. 
THIS SERVICE IS INSTANTANEOUS. 








RALEIGH TELEPHONE COMPANY. 





Fig. 1. Card Telling Subscribers How to Use Instantaneous Service. 


Telephone men understand that this means that the call- 
ing subscriber is switched directly onto the operator’s head 
set, and gives his number at once. Although two or more 
subscribers may be simultaneously connected to the opera- 
tor, Mr. Wynne reports that in practice this really never 
happens and there is no confusion such as might be ex- 
pected on theoretical grounds. 

He is not overlooking the advertising value of the “in- 
stantaneous telephone” and is using it to advantage along 
with the idea of boosting local institutions in the second 





Welcome to Raleigh 


“The Home of the Instantaneous Telephone” 

















Fig. 2. New Advertising Idea Adopted by the Raleigh (Ind.) Tel. Co. 


advertisement combination shown, reproduced across the 
head of a full page in the Raleigh papers. 

Bell telephone men have found this sign especially attrac- 
tive. They all read it—the same as they do Mr. Kelsey’s 
articles. 





Record of a New England Company which Graphically 
Points Out the Perils Attendant Upon Inex- 
perienced Management. 

Some time ago an article by Mr. Theodore Gary published 
in TELEPHONY drew attention to the great need for men 
experienced only in other lines of business who own tele- 
phone property to lean heavily upon men conversant with 
the peculiarities of the telephone business if they are to 
obtain returns on ‘their investment. The following tells 
how an Independent telephone company in New Hamp- 
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shire which was on a _ solid financial basis was wrecked 
largely by the meddling of incompetent investors. 

The Peoples Telephone Company of Exeter, N. H., was 
sold about the first of June this year to the New England 
Telephone and Telegraph Company by B. T. Janvrin, who 
had foreclosed a mortgage on the property and bid it in. 

The history of the company dates back to 1898 when the 
Exeter Telephone Company was organized by George B. 
Shaw. It was started in a small way and under his man- 
agement the business grew steadily up to about seven 
months ago. In 1904 a line was built to Haverhill, Mass., 
a distance of about 12 miles, to connect with the Peoples 
Telephone Company there. Early in 1906 there was con- 
siderable sentiment for Independent telephones in and 
around Boston, and several parties agitated the question of 
buying both the Haverhill and Exeter systems. Most of 
the property of the Exeter company was owned by a Mr. 
Whitman of Boston, and he had practically agreed to sell 
out to the Bell company, which had immediately become 
active when the question of an Independent company’s 
entry into Boston was agitated. But before negotiations 
had been completed an offer was made from other parties 
to Mr. Whitman of $75,000 for the property, and he took 
the offer. When the sale was announced Mr. Shaw also 
sold his stock in the Exeter company, but he owned some 
lines in the vicinity and started to build a new plant. The 
people backing the Independent movement in Boston agreed 
to finance Mr. Shaw’s plant, and, organizing the Peoples 
Telephone Company, he immediately started construction, 
with the idea of building a good plant. A high grade 
Independent board was put in and about 134 miles of 30, 
50 and 60 pair cable were put up in town, with several 
miles of lines extending over the country districts. 

While Mr. Shaw was constructing the new plant he oper- 
ated the old plant for the owners up to August 1, 1906. 
About this time the old plant was sold to the New England 
Telephone and Telegraph Company, they having secured 
the Haverhill exchange some time before. The new ex- 
change was opened September 16, 1906. Its list of sub- 
scribers included every one subscribing to the old Inde- 
pendent service. 

The new plant was operated by Mr. Shaw and all the 
lines which he had owned were taken over by the company, 
payment being made with stock. The new work was done 
by the Exeter Construction Company which Mr. Shaw con- 
trolled. In August, 1907, all the construction work was 
turned over to the Peoples Telephone Company, organized 
at this time. In the meantime Mr. Shaw had been obliged 
to assume all responsibility for the plant as the persons who 
had agreed to finance the project had failed to live up to 
their agreement. The manufacturer of the central office 
equipment held a mortgage for $4,400 and Mr. Shaw had 
been unable to raise the money to pay it. In July, 1907, he 
planned the reorganization of the company with a capital 
stock of $12,500, of which $7,500 was to be common and 
$5,000 of 6 per cent preferred stock. This would pay all 
outstanding bills and put the company in a position to con- 
tinue its work. At this time the company was earning 
$160 a month, and Mr. Shaw agreed to operate it for $100 
per month. Mr. Edward Janvrin and Warren Brown fur- 
nished the money to lift the manufacturer’s mortgage. 
The company was taking on new subscribers at this 
time, and by the first of August the earnings had risen 
to $173 a month. No further money was furnished until 
April, 1908, when Mr. Janvrin favored the extension of the 
system and furnished money, on notes. to carry on the 
work. These notes were to be paid for from the proceeds 
obtained from the sale of additional stock. The construc- 
tion work was carried on and when finished the expense 
ran over the estimate. Then earnings were used to cover 
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the additional cost, and for this reason no dividends on the 
preferred ‘stock for the next quarter were paid. This seems 
to have been a mistake due to Mr. Shaw’s over-expenditure 
on construction and his inability to convince his partners 
that this was a proper capital expenditure, to be financed 
accordingly. Mr. Janvrin and Mr. Brown became alarmed 
and turned their interests over to their sons, B. T. Jan- 
vrin and Arthur Brown. The business at this time was in 
the best of condition, as there had been a net increase in 
the income of $55 per month, which would have paid the 
small bills and also the dividends on the preferred stock, 
leaving enough to pay 6 per cent on the common stock. 
The other investors, one a farmer and one a lumber dealer, 
however, failed to understand how this could be done, and 
when their sons took over the interests they instituted a 
number of changes. Mr. Shaw opposed these changes, as- 
serting that they would decrease the net income at least 
$50 per month. In spite of the objections. however, the 
changes were made, and on the first of December, 1908, 
Mr. Shaw resigned, his resignation taking effect February 
1, 1909. A new manager was placed in charge of the plant, 
and he put into force new policies for running the system 
as suggested by the holders. 

At this time the company had 230 telephones in service. 
By the end of the year 30 were ordered out and 50 had 
been contracted for, making a net gain of 20, increasing 
the earnings $95 a month above what they were when Mr. 
Shaw was operating the exchange. Even with this increase 
the new management was unable to pay any dividend on 
the stock. Then the stock issue was raised $700 and $200 
was paid out to reduce notes, making a net increase of 
$500 in the liabilities of the company. 

Mr. Shaw had considerable stock in the company and he 
kept urging the management to be more careful and eco- 
nomical, but his protests made no impression on the man- 
ager. About October 1, 1909, he crowded them for an ac- 
count of the expensive management, and Mr. E. Janvrin, 
who had notes to the amount of $7,000, wanted a mortgage 
to cover his notes. Mr. Shaw urged them to issue bonds 
to cover the notes, but this was not done, and a mortgage 
was given Mr. Janvrin. On April 1, 1910, Mr. Janvrin fore- 
closed the mortgage and bid the property in for $2,000. 
In June he sold it to the New England Telephone and 
Telegraph Company. 

Stockholders suffered a total loss of about $10,000. Mr. 
Shaw lost about $5,000 through this deal and attributes it 
to the mismanagement of a lumber dealer who knew prac- 
tically nothing of the telephone business, and lacked com- 
mon sense to put the management in the hands of an ex- 
perienced man. 

Iowa Operator Adopts Commodore Perry’s Message as 
His Ultimate Goal. 

The Woodbury County Telephone Co., Sioux City, Iowa, 
recently incorporated, has been granted 25-year franchises to 
operate telephone systems in Sergeants Bluff and Salix, Iowa, 
within the past six weeks. The demand for Independent 
service is shown by the fact that in one town there were only 
two kickers who registered their protests, and in another 
there were twelve who might be termed “contrary cusses,” 
but the vote was more than three to one. 

When President A. J. Westfall was asked by TELEPHONY 
what was being done in the way of construction he replied: 
“Do you know of any telephone company in the world that 
doesn’t have that under consideration all the while? Yes, we 
expect to build and double our plant and then double it again, 
and the Lord only knows when expansion will cease in this 
world. When Commodore Perry whipped the British on Lake 
Erie, the only message was ‘We have met the enemy, and they 
are ours.’ That, too, is our maxim.” 
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Practical Questions and Answers 





answer. 


Subscribers may submit for answer in this department any questions on practical telephone topics, such as con- 
struction, circuits, electrical theory, troubles, operating, traffice, costs, records, business, methods etc. 

The answer to each question will be burnished by a man recognized as an expert in that particular branch. 
In case the answer cannot be published it will be forwarded by mail. No charge is made for this service, and 


subscribers are encouraged to consult us freely and freuently. 
In every case a thoroughly complete description of local conditions is required to insure a_ satisfactory 











Changing Voltmeter to Measure Low Resistances. 

Enclosed herewith is a diagram showing a proposed system 
of shunts for the 1,000-ohm coil of a 3 and 30-scale voltmeter. 

When I purchased this instrument I was led to believe that 
I could introduce shunts as shown, in order to reduce the re- 
sistance of the instrument for the purpose of measuring low 
resistances (as low as 10 ohms) with a fair degree of accuracy. 

Only the 111-ohm shunt is equipped, but results are not what 
I anticipated. 

Closing key ‘“‘A” gives a reading of 2.9 volts. When key ‘B” 
is also closed the reading drops to 2.4 volts. Adding batteries 
in multiple (two in series, three in multiple) makes the latter 
reading appear 2.8 volts. Battery wires are 4 ft. long and are 
four in number, No. 20 copper, two on each side to reduce the 
potential drop and go directly to controlling keys, which are lo- 
cated 6 inches from voltmeter terminals and are wired with 
No. 22 tinned copper. All connections are soldered. 

Please explain and suggest remedy. The battery source con- 
sists of groups in multiples of two dry cells. 


The data which you have given indicate either one of two 
things: the dry cells were rather weak so that they polarized 
rapidly, or there was considerable resistance between the volt- 
meter and shunts and the battery. Assuming that the gener- 
ated voltage is not changed by the current drawn from the 
cells, this resistance is about 24 ohms. This may be in the 
wiring, testing key contacts, or soldered joints and even the 
internal resistance of the battery itself. 

Since it may interest our readers we give here the method 
of computing the resistance above mentioned: 


Let + = resistance of battery and of leads up to voltmeter 

terminals. 

R;: = Resistance of voltmeter coil without the shunt 
(in this case 1000 ohms). 

R. = Joint resistance of voltmeter coil and shunt (in 
this case 100 ohms). 

C, == voltmeter reading without shunt. 

C., = voltmeter reading with shunt. 

E. = total voltage generated by battery. 

J; = current flowing through voltmeter when no shunt 
is used, 

J, = total current flowing through voltmeter and shunt. 


Now, the current will be equal to the voltage divided by the 
total resistance in the circuit, so that we have 


E, Eo 
I, = —— and = — 
v ate R; x 2 aL R: 


But the current in each case may be figured from the volt- 
meter resistance and its reading, because the reading of the 
needle indicates the voltage at the voltmeter binding posts. 

E, E: 

Hence J, = —— and J. = — -. 

R; R 

Inserting these values of /, and /; in the first two equations 

we have 





E, Ey E; Eo 
— = ~ ——- and — = —__ 
Ri «+R, R, x+R, 
Solving each equation for its value of E we have 
E, (« + Ri) E2 (# + R:2) 
E, = ———————- and E) = 
R: R: 


These two expressions for E> are equal in value because Ey 
Is assumed constant. 


Hence 
E; (¥# R:) E, (vr + R,) 


Re R; 
Solving this equation for its value of x we have 
R, R: (E,.—E:) 





FeR,—E, R, 


In the above case 








R, = 1000 ohms 
R. = 100 ohms 
E, = 2.9 volts 
Es= 2.4 volts 
So that 
1000 «kK 100 K (2.9 — 2.4) 
x . 
(2.4 kK 1000) — (2.9 * 100) 
100000 * 0.5 50000 
2400 — 290 2110 
x = 23.69 ohms. 





COMBINED RESISTANCES OF VOLTMETER AND SHUNT 
ws 
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Fig. 1. Wiring of Voltmeter and Shunts. 


To check this computation, assume that the battery voltage 
is unknown, but constant, and supply the resistance of the 
leads in the potential drop formula, i. e¢., the expression of 
proportionality between resistances and falls of potential in 
the voltmeter and entire resistance respectively. Then see if, 
by working backward from the observed voltages, you get the 
same value for Ey) with and without the shunt. 

For the voltmeter alone: 

1000 : 1023.69 = 2.9:E, 
FE. = 2.968. 

For the shunted voltmeter: 

100 : 123.69 = 2.9: Ep 
Ey == S968: 

Hence, assuming that E» is in fact constant, the resistance 
of the leads must be as stated. Lower it and you will get 
the results you desire. 





Per Cent of Current for 1,000-Ohm Bell. 
What percent of the talking current would a 1,000-ohm bell 
across a line shunt? 
If the 1,000-ohm bell is bridged at a local battery instru- 


ment, it will take about one-tenth of the talking current, 
incoming, and a much larger proportion of the outgoing 
current, 
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Work of the Patent Office 


By Max W. Zabel. 


WALL SET. 
A. H. Weiss, Chicago, IIl., patent 976,962, Nov. 29, 1910, as- 
signed to Kellogg Switchboard & Sup. Co., Chicago, III. 
The invention is designed to provide a metallic telephone set 
in which the cover 39 has portions cut away to accommodate 


A co-operating strip is fastened 
in conjunction 


the protruding ringer stands. 


to the back plate 1, which with the -cover, 














i 
Al 
———— 






closes the box. The parts are mounted as shown to permit 
accessibility, and an arm on the back plate in association with 
the pine 38 holds the cover in its proper position when open. 
A spring is provided to push this arm back into its proper po- 
sition when the box 1s closed. 


CENTRAL STATION CALL SYSTEM FOR TELEPHONE 
LINES. 

‘W. E. Butler, David City., Neb., patent 977,067, Nov. 29, 1910. 

This invention has reference to improvements in central sta- 
tion call systems for telephone lines, and is designed to pro- 
vide a central station ringing euqipment whereby currents hav- 
ing different characteristics may be sent to line for the se- 
lective operation of multi-party lines and whereby a much 
clearer ringing of the bell is obtained than in prior designs. 
The system also provides means whereby batteries or like 
sources of constant current may be utilized at the central sta- 
tion, and the current furnished thereby may be converted into 
alternating current and sent to line, while at the same time the 
switchboard is kept free from ringing indtiction and the kick- 
back into the batteries is prevented. The apparatus includes a 
source of direct current and a rotatable pole changer driven 
by a direct current motor. Means are provided for coupling 
a source of current to the motor and at the same time to the 
pole changer and through the latter to the line conductors. A 
transformer is coupled to a source of current through the pole 
changer. 

CABLE HANGER. 

G. G. Larsen, Stacyville, Iowa, patent 976,470, Nov. 22, 1910. 

A cable hanger formed of a single piece of bendable 
sheet metal is provided with three slots arranged in its 


ends and near its central portion. An integral tongue 
extends laterally from a point near one end, and the parts 
are sO arranged and proportioned that the metal may be 
bent between its central portion and one end so as to over- 
lap a messenger wire. It is then bent between its central 
portion and the other end to overlap a telephone cable, so 
that the central portion and the two ends will stand in 
overlapping positions with the slots therein in alignment 
with each other. The tongue is then capable of being 
inserted through the slots.to hold the overlapping por- 
tions together. 


ANCHOR FOR GUY WIRES. 

E. H. Lichtenberg, Chicago, IIl., patent 975,543, Nov. 15, 
1910, assigned one-half to H. B. Burr, Milwaukee, Wis. 
An anchor for guy wires has a central anchor rod and a 

plurality of anchor members arranged in superposed planes, 
and provided on their inner ends with aligned apertures 
through which the rod extends. The members are so 
mounted and pivoted on the rod that they may swing about 
it to close and open the anchor. In the form shown the 
anchor has a master earth engaging blade and another 
swinging earth engaging blade, the latter so attached as to be 
actuated by the master blade. 


TELEPHONE SYSTEM. 
F. X. Staub, Fort Wayne, Ind., patent 977,142, Nov. 29, 1910, 
assigned to Corwin Tel. Mfg. Co., Chicago, III. 

This invention is designed to provide a new substation cir- 
cuit in which is used a direct current receiver having no per- 
manent magnet. To this end the receiver A has a winding /, 
which is shunted by a non-inductive resistance n, the receiver 
and resistance being in series with the transmitter k. The set 
receives current serially from the common battery /. It is 











stated that the receiver properly receives incoming currents 
and receives enough current to properly magnetize the re 
ceiver, whereas the non-inductive resistance provides a proper 
shunt for outgoing currents for the transmitter k. It is also 
stated that if the receiver resistance is about one hundred ohms, 
the non-inductive resistance 1 might desirably be five hundred 
ohms. 





Why Men Go Insane. 

Bert L. Taylor, who runs a jest column in the Chicag: 
Tribune prints the following contributed item, as reason Ne 
990 under the above head: 

“Hyde Park 419.” 

“Dropanickelpliz.” 

Business of dropping nickel. 

“Hello, is that you, Nellie?” 

Business of ringing nickel down. 

No, this is Hyde Park 429—” 

“Central, you gave me the wrong number and rang dow 
my nickel. Give me Hyde Park 419.” 

B-z-z-z-z-z— 

“They’re busy.” 

“How about my nickel?” 

“Call the chief operator.” 
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Products of the Factory 


Conventions; South Dakcta, Redfield, Jan. 11-12; Kentucky, Louisville, Dec. 20-21; National Convention, 
Chicago, Jan. 18-19. 


M. Klein & Sons Adopt Distinctive Trademark. 

Mathias Klein & Sons, of Chicago, makers of a wide 
variety of linemen’s tools, have adopted a trademark which 
is shown in the accompanying illustration. Klein tools 
have been standard in the trade for half a century and the 
firm has now concluded that a distinctive trademark should 
hereafter identify its product at a glance. 

The design is simple and yet possesses individuality. 








Klein’s New Trademark. 


Within a circle of wire joined at the lower portion is 
shown a pole, with one cross-arm. A lineman, presum 
ably equipped with Klein tools, is engaged in stringing 
a wire, which dangles frem the arm. On either side appear 
the words “Klein Tools.” and below is the date of the 
establishment of the firm—1857. 

From now on the slogan might well be: “Look for the 
Klein Trademark—it stands for Quality.” 





“PHoney Bit,” Stromberg-Carlson’s new representative in- 
troduced to TELEPHONY’s readers last month, is paying his 
monthly visit to that company’s customers and friends at the 





Phoney Bill, Says 
Gee! I've got the Christmas present bere thets going to make the 
whole family talk. I ain't worked on Stromberg-Carison lines without 
learnia ter know a good thing when I see it. 


present time. He takes with him a message of good cheer in 
keeping with the season’s tidings. 





The Rome Wire Co.’s December Calendar. 

The December calendar of the Rome Wire Co., Rome, N. Y., 
has been mailed to that company’s customers. The subject 
is pleasing to the eye and will be welcomed by the recipients 
as a reminder of quality—a word which the company wishes 
to have remembered in connection with its bare and tinned 
copper wire, magnet, office and annunciator wire, rubber cov- 
ered code and telephone wires. 


“Happy” Crawford Opens New York Office for W. N. 
Matthews & Brother. 

W. N. Matthews & Bro., of St. Louis, manufacturers of 
the well known Matthews’ specialties for telephone and 
electric light plants, have opened an eastern sales head- 
quarters at 227 Fulton St., New York City. Victor L. 
Crawford is in charge. 

Every one who buys supplies, either in the east or the 
west, knows “Happy” Crawford, and knows him for the 
prince of good fellows he is. Uncle Sam’s postoffice would 
hardly fail to correctly forward a letter marked “Happy 
Crawford,” with no further address stated. But even if 
the handle, Victor L., does have to appear on the envelope, 
when his friends meet him face to face it is only possible 
to think of him by his most fortunately bestowed name 














“Happy’’ Crawford Enjoying Broadway Sights. 


“Happy,” which he deserves possibly because when he was 
born, a good fairy wished a smile upon his face which all 
the cares and anxieties, trials and disappointments of after- 
life have never been able to eradicate. 

Mr. Crawford has represented W. N. Matthews & Bro. 
for five years. The firm has forwarded an official state- 
ment that he will be glad to welcome his friends in the 
east and those in the west who happen to be temporarily 
drawn toward the Great White Way. Such a statement is 
unnecessary. No one will have seen New York City until 
he has called upon “Happy” Crawford, the genial Jovian, 





A New Idea in Telephone Mouthpiece Sanitation. 


Like the ventilated pay station booth, the clean trans- 
mitter mouthpiece will steadily grow in popularity with 
the public, and be one of those indirect assets which, par- 
ticularly in competitive territory, will be a factor in build- 
ing up a company’s reputation as a provider of what the 
public wants. For pay stations some systematic method of 
keeping mouthpieces odorless and in a clean condition is 
a necessity; and, to a lesser extent, the same need exists 
for all telephones, and particularly those in offices and fac- 
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tories where the instruments are used by several persons. 
In large cities the air and dust it contains are laden with 
germs, and the public is gradually becoming educated to 
an appreciation of the desirability of having sanitary ap- 
pliances wherever possible. 

The patent office issues every few weeks a group of pat 
ents on sanitary appliances for transmitter mouthpieces. 
It remained for B. F. Gardner, an electrical engineer of 
Chicago, who has exerted his inventive genius in skillful 
attacks on many problems, to work out a sanitary trans- 
mitter mouthpiece which will have an advantage over 
others because it is automatic and continuous in operation. 
His idea is to ozonize the air in a transmitter by the 


agency of an electric spark. The electro-mechanism con- 
sists of a spark gap in series with an inductance coil 


superposed on a ringer coil. The currents set up in this 
inductance every time the bell rings are claimed not to 
have sufficient reactance to interfere with the ringing, but 
they do create sparks sufficient to ozonize the air in the 
chamber, bringing into operation the purifying influence of 
the ozone. 

Mr. Gardner’s device is marketed by S. R. Salinger, 814 
Hartford Bldg., Chicago, who has some interesting litera- 
ture setting forth the method of applying the device, and 
reasons for its adoption. 





A National Stamping & Electric Works Product. 
The National Stamping & Electrical works, 210 S. 
Jefferson St., Chicago, reports a growing demand for its 
instantaneous water heater, recently placed on the market. 
The heater is shown in the accompanying illustration. It 











National Instantaneous Water Heater. 

is neatly put up, is portable and gets into action, as its 
name implies. instantly. It is heavily nickelplated and is 
practically imperishable. For heating small quantities of 
water it probably has no superior. The heater is equipped 
for connection with any electric light socket and operates 
with either direct or alternating current. 

The device is thoroughly sanitary. The heating appara- 
tus does not come in contact with the water, which is held 
in a chamber preserving its perfect purity. The heater 
lends itself to a score of uses which are readily apparent. 





Edison Storage Battery Not Yet Ready for Telephone 
' Exchange Use. 

The Edison Storage Battery, the outcome of 9 years of 
costly experiments and persistent work on the part of its 
inventor, Thomas A. Edison, is now being manufactured 
and sold for automobile use. Although investigations have 


rELEPHONY 


Vol. 59, No. 24. 
been made and reports prepared by certain interested 
parties relating to its adaptability to telephone use, no at- 
tempt to manufacture a type of cell suited to this purpose 
has been made on a commercial scale by the Edison Storage 
Battery Co., which has its plant at Orange, N. J. All the 
company’s resources are now being taxed to meet the auto- 
mobile demand. 

The special advantages claimed for the Edison cell as 
at present made for the automobile trade are that, with 
this new combination of iron and nickel in an alkali solu- 
tion, sulphating is eliminated; the battery can be left for 
an indefinite period in either a charged or discharged 
condition without deterioration; and capacity remains 
practically unimpaired after an extraordinary number of 
charges and discharges. 





Monarch Appoints New Representative. 

Mr. D. C. Gould is now representing the Monarch Tele- 
phone Co. in Illinois and adjacent territory. Mr. Gould is a 
man who has an exceptionally thorough knowledge of the 
telephone business. Beginning with the Bell company fourteen 
years ago, he received his first experience in the repair depart- 
ment. Later he entered the Independent manufacturing field, 
and for a number of yéars worked as installer and in other 
capacities where he accumulated a fund of practical knowledge 
which has been of the utmost value to him during his career 
as salesman. 

The Monarch company will be well represented by Mr. 
Gould, as he is thoroughly well posted and has a personality 
which reflects the honesty and sincerity of the company, as 
displayed in the equipment it builds. 





Monarcu Etvectric & WIRE Co., Chicago, in the Decem- 
ber number of its trade publication, the “Current Advisor,” 
shows an illustration of the handsome new building which 
it will occupy after January 1, 1911. The paper contains 
a number of good yarns, jokes and news items, and rep- 
resents a considerable number of strong items from the 
Monarch company’s big line of supplies. 





Mr. JoHn P. Boyan, of Cleveland, Ohio, was in Chicago on 
December 2. He is at present making some important traffic 
studies for certain of his clients. 

Mr. GARRISON Bascock, vice-president of the North Electric 
Co., Cleveland, was in Chicago last week. 

Mr. A. L. PETERSON, the condenser magnate of Cresco, Iowa, 
made a business trip to Chicago last week. He recently has 
erected a fine business block for office and factory purposes 
on one of Cresco’s main corners. 

Mr. Henry Assortt, president of the Calculagraph Co., of 
New York City, paid Chicago friends and patrons a visit last 
week while en route to the Coast. He will be gone several 
weeks, calling upon telephone companies and other trade pros- 
pects throughout the West and South. 

Mr. FRANK B. Cook recently purchased a fine new factory 
building at Zion City, Ill., which he expects to occupy as soon 
as completed in the spring. 

Rospert MiLtier of the Indiana Steel & Wire Co., 
Muncie, Ind., Fred Bissell, of Bissell & Co., Toledo, and 
M. A. Loeb, of the Rock Island Battery Co., Cincinnati, 
O., were among the out-of-town attendants at the National 
Credit Association’s meeting which was held at Chicago, 
December 8. 

H. C. Srtemin, sales and advertising manager for the 
Stromberg-Ca1ison Telephone Manufacturing Co., Roches- 
ter, N. Y., was West last week on a visit to the com- 
pany’s Chicago and Kansas City branches. 

















Condensed News Reports 


Officers of companies are earnestly requested to forward us promptly all financial and other state- 
ments as soon as issued and any items of interest as to their plants and systems 











PERSONAL. 

MR. DUDLEY T. COOK, contract agent of the Lincoln Tele- 
phone & Telegraph Co., Lincoln, Neb., recently secured a con- 
tract for the city’s flashlight police signal system against a cut 

rate price made by the Bell 
company, 


Mr. Cook began his tele- 
phone work with the Mis- 
souri and Kansas Telephone 
Co., in Kansas City, Mo., in 
August, 1896. He started as 
timekeeper on underground 
work, later working as line- 
man and cable helper, and 
assisting in cutting over the 
main exchange from aerial 
to underground cable and 
from the magneto to the 
common battery system. In 
1898 he was transferred to 
the inspection department, 
serving successively as in- 
spector, assistant chief in- 
spector, and on special trou- 
ble. Going into the installa- 
tion department he made a 
specialty of installing  pri- 
vate branch exchange 
boards, and later installed 
two new branch offices, 
East and Hickory. 

In 1900, while acting as 
special agent for Alonzo 
Burt, who was at that time 
general manager, he devel- 
oped distinctive ability in 
coming in contact with the 
public, making friends for the company and mollifying dissatis- 
fied subscribers. This particular qualification being one which 
could be turned to good account in contract work, he was trans- 
ferred to that department, specializing again on private branch 
exchange work. 

In January, 1906, Mr. Cook was sent to Ottawa, Kans., as 
manager of the Ottawa, Olathe and Paola exchanges, and toll 
stations in the surrounding district. After reconstructing, he 
doubled the subscribers’ list, and more than doubled the toll 
business in the entire district, although these were very strong 
competitive points. 

Becoming convinced that work in the Independent field offered 
better chances for advancement, he left the Bell service in 
August, 1909, and accepted his present position as contract 
agent for the Lincoln Telephone & Telegraph Co., at Lincoln, 
Nebraska, a company noted for its strong organization. 


MR. A. C. KAUFMAN has been appointed commercial agent, 
eastern division, Western Union Telegraph Co., with head- 
quarters at New York. 


MR. EARL YOAKUM, proprietor of the Potter Telephone Co. 
of Potter, Kan., will be connected with the switchboard depart- 
ment of the Chicago (Ill.) Telephone Co. after the first of the 
year. . 


MR. IRA GAITHER, formerly manager of the Grant County 
Telephone Co. and at present manager of the Pecos, Tex., Tele- 
phone Co., was married on November 23 to Miss Campbell of 
El Paso. 


MR. W. T. PICKARD, has entered the commercial depart- 
ment of the New York Telephone Co. of Buffalo, N. Y. Mr. 
Pickard was formerly in charge of the pay station development 
in Cleveland for the Cuyahoga Telephone Co. 


MR. E. O. TURNER, who for the past five years has been 














Mr. Dudley T. Cook. 


the manager of the Illinois Telephone Co. of White Hall and — 


Roodhouse, Ill., has purchased a half interest in the Inde- 
pendent telephone exchange system of Tarkio, Missouri. 


MR. EDWARD H. BANGS, engineer of the Central Union 
Telephone Co., was married on October 29 to Miss Janet Mont- 
gomery Norris. The wedding took place at the home of the 
— at La Moille, Ill. Mr. and Mrs. Bangs will reside at Indian- 
apolis. 


MR. A. M. BEARDSLEY, for six years district manager of 
the American Union Telephone Co, at Carlisle, Pa., has been 
promoted to the position of district manager with headquarters 
at West Chester, Pa. Mr. E. Daron of Harrisburg succeeds 
Mr. Beardsley at Carlisle. 


OBITUARY. 
MR. THOS. F. STRANGE, who became interested in the tele- 
phone business when the first exchange was installed in Taun 
ton, Mass., about 30 years ago, died on November 23. 


NEW COMPANIES. 


SULLIVAN ILL. (Moultrie Co.)—The Sullivan Home Telephone 
Co. has been incorporated with an authorized capital stock of 


‘$35,000 preferred and $35,000: common. Par value of shares $100. 


Incorporators are: C. B. Cheadle, A. G. Hawley, E. S. Sterrett. 

PHILIPSBURG, MONT.—The Flint Valley Telephone Co. was 
organized here with a capital stock of $5,000, Mrs. L. Walker be- 
ing elected president and general manager. The new company 
expects to commence work on its lines at once. Practically all 
the ranchers in the valley south of Philipsburg and on upper and 
lower Rock creek are interested in the project and the operation 
of the forestry department has also been promised. Connection 
with long distance lines will be made at Philipsburg. 


CENTERVILLE, PA. (Cumberland Co.)—Valley Stock Tele- 
phone Co., with an authorized capital stock of $5,000, par value 
of shares $50, has been chartered. The incorporators are S. S. 
Nave, C. C. Bortz, Jasper W. Elder, E. T. Zembower, and Chas. 
F. Doyle, M. D., all of Cumberland Valley, Pa. 


PROSPECT BOROUGH, PA. (Butler Co.)—The Prospect Tele- 
phone Co., with an authorized capital stock of $8,000, par value 
of shares $10, has been incorporated by J. G. Glenn, A. Bowers 
and F. P. Critchlon of Prospect, Pa., and E. A. Watson of Isle. 
Elmer Wehr, treasurer, Prospect, Pa. 


FATE, TEX. (Rockwall Co.)—The Hackberry Telephone Co. 
has been incorporated by William Zollner, C. Zollner and M 
Zollner. Capital $500. . 


FINANCIAL. 


ATLANTA, GA.—The Dawson Telephone Co. has filed a re- 
quest with the railroad commission foi permission to increase its 
rates. The present rates are $1.50 for residences and $2.50 for 
business houses. It wishes to raise the rates to $3.50 and $2.50 
for business houses, according to single or duplex lines, and $2 
and $1.50 for residences. 


CROSS PLAINS, IND.—The Farmers Mutual Telephone Co. 
has increased its capital to $10,000. This was found by the 
stockholders to be necessary on account of needed extensions. 


CENTERVILLE, MD.—The Farmers and Merchants’ Telephone 
Company, with headquarters in Hillsboro, has decided to reduce 
the toll rates over the lines. The toll charge to Baltimore has 
been cut from 40 cents to 30 cents. 


CONSTRUCTION. 


MUNCIE, IND.—The Delaware and Madison Counties Tele- 
phone Co. has announced its intention to build extensions and 
make improvements to its Muncie system, spending approxi- 
mately $25,000. New toll lines will possibly be built to New 
Castle, Gaston and Alexandria. 


COLFAX, IA.—Work has been begun on the erection of a new 
telephone exchange building in this city. 


DAVENPORT, IA.—Dan J. Ryan, president and general man- 
ager of the Ryan Construction Company, has returned from Col- 
fax, Iowa, where he secured the contract for the installation of 
the underground conduit system for the Iowa Telephone Co. 


DETROIT, MICH.—The Detroit River Telephone Co., which 
operates exchanges in Wyandotte and Trenton, and has con- 
necting lines in Ecorse, Grosse Ile, Flat Rock, Ford, Rockwood, 
and the surrounding territory, is contemplating work on two fire- 
proof exchanges. The exchanges are one-story buildings, con- 
structed of concrete and steel. Both are located in the center of 
the business districts of the town. This company is officered 
by C. H. Lord, Trenton, president; Henry Roehrig, Wyandotte, 
vice president; M. A. Losee, Trenton, secretary, and C. F. Bab- 
cock, Wyandotte, treasurer. It operates more than 1,200 tele- 
phones in the district, while the Bell has probably 300 sub- 
scribers. 


GRAND RAP:iDS, MICH.—The Citizens’ Telephone Co. reports 
that by Jan. 1., it will have completed the installation of its 
fourth branch exchange. The new sub-station will be located 
at Plainfield and Colt avenues, in a building owned by the Kent 
State bank. The estimated cost of the exchange is $8,000. There 
will be a capacity for 1,500 lines, two hundred lines to be ready 
the first of the year. 

STEWART, MINN.—The McLeod County Telephone Co. of 
which J. J. Greaves of Glencoe is principal owner, is building 
a telephone line from Brownton to Penn township. 
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DOWNING, MO.—The Downing Telephone Co. has just com- 
pleted rebuilding its entire plant and has everything in first 
class shape. 


MBMPHIS, MO.—The Memphis Telephone Co. has moved into 
its new building on the south side of the square and is put- 
ting up considerable new cable. 


MOUND CITY, MO.—The Independent Telephone Co. is put- 
ting in new terminals and cable in its system. 


CULVERTSON, MONT.—The Montana Star Telephone Co. at 
a recent directors’ meeting made plans for the building of an 
exchange building in Plentywood. Twelve hundred dollars worth 
of new stock was subscribed for in Plentywood, according to re- 
ports. The Dakota Western Telephone Co. is also building lines 
in that section. Toll stations are to be installed in Plentywood, 
Medicine Lake, Froid and other stations along the Great North- 
ern Railway. 


KILBOURNE, OHIO. (Delaware Co.)—The Kilbourne Mutual 
Telephone Co., recently incorporated, has started the work of 
building a plant in that place. The poles for the system have 
been ordered. About 100 subscribers have been secured. 


BARTLESVILLE, OKLA.—The Pioneer Telephone Co. expects 
to have its office located in its new building on Dewey Ave. by 
March 1. A new switckboard will be installed and the city 
re-wired so that many people now on party lines will be on 
Independent lines. 


BERCLAIR, TEX.—J. B. and Robert Wiggins have purchased 
the local telephone exchange and will build a new line from this 
place to Normana, 


GERMANTOWN, TEX.—The Germantown Telephone Co. held 
a meeting of the stockholders recently and ordered an up-to- 
date switchboard for the local exchange. 


WINFIELD, W. VA.—Immediately after the charter was 
granted the Winfield & Canton Telephone Co., President W. H. 
Bunner and Secretary Bruce Hill filed an application in the 
Marion county courts for a franchise in that county. Although 
the company will have its main offices in Winfield, it is the in- 
tention of the company to do a general business throughout the 
central part of the state. The capital stock of the company is 


nominal, according to the charter, the amount of $4,995 being 
named. 

VICTORIA, B. C.—Manager George H. Ha.se, of the British 
Columbia Telephone Co. states that the company will next 


spring lay submarine cable to connect this city with 


Vancouver. : 

FREDERICTON, CANADA.—The New Brunswick Telephone 
Co., will shortly open a new exchange at Stanley with between 
80 and 100 subscribers. The district taken in will include Tay- 
mouth, Covered Bridge, Cross Creek, Green Hill and Williams- 
burg, 


a new 


ELECTIONS. 


WEISER, IDAHO.—Officers elected by the stockholders of the 
Central Idaho Telegraph & Telephone Co. are: E. M. Heigho, 
president and general manager; F. C. Huse, vice president; 
F. S. Miller, secretary; A. L. Wiley, director, and Lewis McClain, 
treasurer. 


WABASH, IND.—The new Citizens’ Telephone Co. has elected 
the following officers for one year: L. A. Barnett, president; 
Frank Tobias, vice president; E. F. Printy, secretary; A. Wilson, 
treasurer; Robert Thompson, general manager. The company 
will build lines in both the city and surrounding district. 


BLAIRSTOWN, IA.—The LeRoy Telephone Co. has incorpo- 
rated and elected the following officers and directors: A. L. Hay- 
den, Charles Bruch, Fred C. Rieke, O. L. Radeke, Fred Ferman, 
J. D. Shuck, J. S. Stewart, Theo. H. Weil and T. O. Powers 
are the directors: The officers are: A. L. Hxuyden, president; 
Charles Bruch, vice president; Fred C. Rieke, secretary; O. L. 
Radeke, treasurer. 

LEWIS, KANS.—The annual meeting of the Edwards County 
Telephone Co. was held recently. The capital stock was raised 
from $5,000 to $15,000 and the following officers were elected: 
D. Gibson, president; Henry Randell, vice president; W. W. 
Dugger, secretary, and G. E. Matkin, treasurer. 

BURWELL, NEB.—At the Farmers Telephone Co. meeting re- 
cently, E. M. Gregory was chosen president for the next year, 
D. S. Gilbert was elected vice president, J. L. Campbell re-elected 
secretary and Geo. Gill, treasurer. The Blake line and west 
North Loup lines were admitted into the Burwell system. 

ELMORE, OHIO.—The stockholders of the New Ottawa County 
Telephone Co. held their annual meeting at the offices of the 
company here recently and elected the following board of direc- 
tors: E. Thierwechter, Oak Harbor; H. Metzgar, T. Fuller, 
Clyde; E. Wenger, Port Clinton; and J. A. Gossman, Elmore. 
Immediately after the meeting of the stockholders the board of 
directors elected the following officers: E. Thierwechter, presi- 
dent; Taylor Fuller, vice president; H. Metzgar, secretary; J. A. 
Gossman, treasurer; J. G. Steinkamp, general manager; F. H. 
Williams, assistant manager. The board of directors declared 
the usual three and one-half per cent, and an additional one per 
cent dividend. 

FELTON, PA.—The York Southern Telephone Co., held a 
business meeting at the office of S. C. Smith, Cross Roads Bor- 
ough, recently. Officers to serve for the ensuing year were 
elected as follows: President, A. J. G. Hyson, vice president; 
A. K. Frey, secretary, Daniel V. Brenneman, and S. O. Smith 
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were re-elected treasurer and general manager. The company 
decided to have new wires placed on the line known as the 


Wilken line. 
MISCELLANEOUS. 
ELK CITY, IDAHO.—Fire destroyed the building containing 
the telephone office recently. The buildings and contents were a 
total loss. They were valued at $35,000, with $750 insurance. 


FORT WAYNE, IND.—The.Home Telephone Co. has been 
granted a contract by A. Z. Polhamus for the installation of an 
intercommunicating telephone system to be installed in his new 
residence. 

NEWCASTLE, IND.—Manager Charles Phelps of the Newcastle 
Telephone Co., has announced the sale of the interests of R. R. 
Faulkner of this city to the Eastern Indiana Telephone Co. of 
Winchester. The new owners will improve the local service, and 
construct additional toll lines, including direct lines to Muncie and 
Winchester. The present free service to the Independent com- 
panies and rural exchanges o. the county will not be affected by 
the change. 


KEOKUK, IA.—Webster Bros. of Minneapolis have recently 
purchased the Mississippi Valley Telephone Co. for $175,000. 


LOUISVILLE, KY.—The Louisville & Nashville Railroad an- 
nounces that all L. & N. trains on its line between Owensboro 
and Russellville, Ky., will be dispatched by telephone. Work of 
installing the telephone service has been commenced and it is 
expected that within. a month’s time the system will be com- 
pleted. 


ALLENDALE, MICH.—Michigan Independent telephone inter- 
ests have been interested during the past week or so in reports 
from the Allendale Telephone Co., of Ottawa county. The com- 
pany, which is incorporated at $4,000, has had a prosperous 
year, and indications are that in 1911 considerable new business 
will be added. The officers of the company are: President, 
T. E. Hubbel; vice president, J. J. Wolbrink; secretary, Albert 
Hinken; treasurer, J. T. Sheridan; directors, Burt Lemon, Joseph 
Dyke and Charles Wolbrink. 


BLOOMING PRAIRIE, MINN.—The interests of the local tele- 
phone company recently passed into the hands of the Blooming 
Prairie Farmers and Merchants Telephone Co., corporation, the 
original incorporators of which are Carl B. Campbell, president; 
who is a practical telephone man and is know as an expert, 
coupled with the ability of organization. Messrs. Paul B. Mof- 
fett, Dr. E. W. Cooley, Leonard Virtue and Dr. Benedick Melby 
compose the directorate of whom Miss Virtue is secretary and 
Dr, Cédoley treasurer. Mr. Harry J. Poetzel, formerly with the 
Tri-State company will manage the property. It is the plan of 
the new company to make considerable and much needed ex- 
tensions of various lines, building new ones direct, giving the 
village service a thorough and complete overhauling, thereby 
bringing the villagers in touch with from three to four hundred 
additional farmers, and adding approximately fifty telephones to 
the local service in the village. 


CHESHIRE, OHIO.—Arrangements were completed recently 
between the Citizens’ Telephone Co. and the Delaware County 
Telephone Co., by which connection will immediately be made by 
these companies, thus affording the subscribers of the Delaware 
Citizen’s Telephone Co. connections with all other telephone 
users, and enlarging the scope of service of the patrons of the 
Citizens’ Telephone Co. 


PORTSMOUTH, OHIO.—The burning of an N. & W. baggage 
car here recently resulted in a heavy loss being sustained by 
the Home Telephone Co. All telephones east of North Waller 
and on the Hilltop were put out of commission and they will 
be useless for several days. One of the firms’ big cables was 
burned in two and fell to the ground. W. R. Fee stated that the 
loss would fully reach $2,000. Over 1,500 telephones were put 
out. Many of them were in the homes of N. & W. employes, 
who are seriously inconvenienced by the fire. 


PORTLAND, ORE.—Dragging her anchor along the bottom of 
the Willamette, a steamer so damaged one of the Pacific Tele- 
phone cables that direct communication with Sellwood, Mount 
Tabor, Woodlawn and other East Side districts was seriously 
disturbed several days ago. The telephone company officials 
say they know the name of the steamer and will bring suit 
for damages. The anchor had slipped along the cable 50 ft., 
depositing it in a new bed and making it hard to find when 
the experts sought the source of trouble. 


BURNET, TEX.—Mrs. Mattie Smart sold the Smart telephone 
plant here for $7,000 to Geo. Lester. 


WHITBY, CAN.—The application of the Bell Telephone Co. for 
a five years exclusive franchise for this town is a matter of much 
discussion. The Markham and Pickering Independent Telephone 
Co. is anxious to get into the town,and connect it with service 
throughout the townships of Markham and Pickering. This 
Independent company is willing to come into the town on a com- 
petitive franchise and is strenuously opposing the Bell’s request 
for a five-year monopoly. 

WINNIPEG, MAN., CAN.—Sealed tenders marked tenders for 
store building will be received by the under named, for the 
construction of the proposed telephone store building to be 
erected on the south side of Higgins avenue, Winnipeg, for the 
Commissioners of the Manitoba Government telephone. For plans 
and specifications apply to the Provincial Architect, Fort Garry 
building, Winnipeg; Address Tender! F. C. Patterson, Chairman 
of Manitoba Government Telephones, Winnipeg, Man., Can. 








